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Revised edition of the authors' Venture deals, c2013.
This new book of investor Harm de Vries and VC lawyers Menno van Loon and
Sjoerd Mol, who together have been involved in hundreds of venture capital
transactions, explains all of the most common clauses used in VC deals. It
includes many examples, as well as negotiation tips for both entrepreneurs and
investors and a full termsheet template as annex. Furthermore, the book explains
the economics behind the deal terms, which makes them easier to understand.
The result is a practical guide to venture capital deals. All venture capital
transactions start out with the execution of a term sheet, a document
summarizing the basic terms and conditions under which a potential investment
will be made. A well-drafted term sheet serves as a tool to focus attention of the
parties on the essential deal terms, and serves as an instrument to investigate
whether there is common ground between them with respect to the most
important investment conditions before they spend further time, energy and
money on negotiating a deal. Effective participation in the negotiations of a
venture capital transaction is possible only once each party involved fully
understands the scope and consequences of all the deal terms included in the
term sheet. The book provides a clear understanding of the most frequently used
practices, terms and conditions and will benefit anyone involved in venture capital
transactions - investor, entrepeneur or advisor.
Managing directors and partners from ten of the nation's leading VC firms on
spotting the best investments in life sciences.
This new book of investor Harm de Vries and VC lawyers Menno van Loon and
Sjoerd Mol, who together have been involved in hundreds of venture capital
transactions, explains all of the most common clauses used in VC deals. The
book provides an in-depth look on how venture capital deals are constructed and
how deal terms work out in practice. It includes many examples, as well as
negotiation tips for both entrepreneurs and investors and a full term sheet
template as annex. Furthermore, the book explains the economics behind the
deal terms, which makes them easier to understand. The result is a practical
guide to venture capital deals.All venture capital transactions start out with the
execution of a term sheet, a document summarizing the basic terms and
conditions under which a potential investment will be made. A well-drafted term
sheet serves as a tool to focus attention of the parties on the essential deal
terms, and serves as an instrument to investigate whether there is common
ground between them with respect to the most important investment conditions
before they spend further time, energy and money on negotiating a deal.
Effective participation in the negotiations of a venture capital transaction is
possible only once each party involved fully understands the scope and
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consequences of all the deal terms included in the term sheet.The book provides
a clear understanding of the most frequently used practices, terms and conditions
and will benefit anyone involved in venture capital transactions - investor,
entrepreneur or advisor.Contents of the book:About the authorsPreface1.
Introduction- Structure of the book- Investment process2. New wave energy case
study- Incorporation- Seed round- Series A round - early stage phase- Series B
round - growth phase- Series C round - further growth3. New wave energy term
sheet4. Terms explained- Issuer- Amount of Financing- Milestones- InvestorsType of security- Warrant coverage- Share price and valuation- Capital structureAnticipated closing date- Dividends- Redemption- Voluntary conversionAutomatic conversion- Anti-Dilution- Pay-to-Play- Liquidation preferenceFavourable terms- Board representation- Voting rights- Consent rightsRegistration rights- Representation and warranties- Information rights- Use of
proceeds- Pre-Emptive rights- Rights of first refusal- Co-Sale rights- Drag-along
rights- Management board- Employee pool- Vesting scheme- Founders' sharesLock-up- Employments relationship- Non-Competition/Non-Solicitation- NonDisclosure agreements- Assignment inventions- Key man insurance- Agreements
at closing- Fees and expenses- Confidentiality- Exclusivity/No-Shop- Governing
Law- Non-Binding character- Indemnities- Conditions precedentExpirationAnnexesAnnex 1: Term sheet templateAnnex 2: Profit and loss
account and cash flow statementAnnex 3: Glossary of termsAnnex 4: IRR
analysis: Years invested vs. Return Multiple
Written for engineers and other technology professionals, this book is a complete guide
to launching and growing a successful high-tech company. The author, an engineer
with 20 years of technology and business management experience, brings a dose of
reality to discussions of financing, stock options, business plans, market positioning,
and many other topics. His in-depth analysis and instructive case studies make this an
essential guide for every entrepreneur. Each of these books is a compact source of
information for working engineers. The career guides explain how to protect their ideas,
improve their job skills, and build their careers. The references provide useful, "at-yourfingertips" data on engineering economics, unit conversion, and the metric system.
Secure venture capital? Easy. Getting a business up and running or pushing a brilliant
product to the marketplace requires capital. For many entrepreneurs, a lack of start-up
capital can be the single biggest roadblock to their dreams of success and fortune.
Venture Capital For Dummies takes entrepreneurs step by step through the process of
finding and securing venture capital for their own projects. Find and secure venture
capital for your business Get your business up and running Push a product to the
marketplace If you're an entrepreneur looking for hands-on guidance on how to secure
capital for your business, the information in Venture Capital For Dummies gives you the
edge you need to succeed.
The Venture Capital Collection is the definitive resource for venture capital and the only
reference material you will need for understanding, drafting and negotiating deals,
securing the appropriate funding, exiting an investment, or whatever your initiative
might be. The collection features eight books that collectively, provide a thorough
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examination of every aspect of venture capital. Within these 2,000+ pages lies a wealth
of critical information, which every entrepreneur, venture capitalist and lawyer should
have at their fingertips. In addition, these volumes feature examples of 50+ legal
documents which delineate and govern venture-based transactions, as well as a
plethora of expert analysis and indispensable advice on negotiation points and tactics.
Each book is authored by leading partners from top venture capital firms, including
Bessemer Venture Partners, Venrock Associates, Mellon Ventures, Polaris Venture
Partners, EuclidSR Partners, Battery Ventures, TA Associates, Motorola Ventures,
Advanced Technology Ventures, Bertelsmann Ventures, and many more. The
collection also highlights the insights of top attorneys in the venture capital arena from
such firms as Manatt, Phelps & Phillips, Hunton & Williams, Reed Smith and many
more. The retail price of the set reflects a 50% discount off the total cost of purchasing
books individually. These indispensable resources are all published by Aspatore Books,
a leader in both business and venture capital book publishing. The Venture Capital
Collection includes the following books: Term Sheets & Valuations - Line by Line
Descriptions of Each Clause and Negotiation Points Deal Terms - The Finer Points of
Venture Capital Deal Structures, Valuations, Stock Options and Getting Deals Done
Venture Capital Exit Strategies - Leading Venture Capitalists on Exit Strategies for
Entrepreneurs & Management Teams Including M&A, IPOs and Other Options
Compensation Structures for Venture Backed Companies - How to Structure
Compensation, Stock Options, Retirement, Debt & Bonus Plans for Management and
Employees The Venture Capital Legal Handbook - Industry Insiders on the Laws and
Documents that Govern VC Deals, Raising Capital, M&A and More The Ways of the VC
- Partners from EuclidSR, Venrock, Polaris, Battery on Strategies to Assess Business
Models & Establish Valuations Leading Deal Makers - Top Lawyers & VCs on
Negotiations & Deal Making The Role of Board Members in Venture Backed
Companies - Rules, Responsibilities and Motivations of Board Members - From
Management & VC Perspective
Offering a deep insight into the venture capital deal-making process, Raising Venture
Capital also provides valuable introduction to the subject. The book is practical in focus
but based on sound academic theory, research and teaching materials gathered over
the last 4 years at Tanaka Business School. Part one covers the history of the venture
capital industry, shows why entrepreneurs need venture capital finance, and looks at
how venture capitals raise and structure their funds. It also covers valuation methods
for venture capital investments, and portfolio management. Part two illustrates how
successful entrepreneurs raise finance from venture capitals, and gives details on how
to approach venture capitals, how to choose the right venture capital firm, and how
venture capitals and entrepreneurs work together after the deal is done. Part three
gives a blow-by-blow account of the structure of a venture capital deal.

Provides profiles of individuals and firms successful in the field of venture capital,
explains how they control the risks involved in funding new businesses, and looks
at the growth of venture capital operations in Europe and Japan
Entrepreneurial success requires more than just practical skills. This paperback
collection of Harvard Business Review articles includes selections on business
plans, financing, and free-standing entrepreneurial ventures inside large
companies. A Harvard Business Review Paperback.
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Offering unprecedented looks into the leading minds of different industries, each
essay in these books is written by a different C-level executive from Fortune 500
companies. Their insights provide tips, secrets, and glimpses into the future of
each profession or topic. Each book features a list of the best and brightest
industry leaders, resulting in all-star casts of respected and revered contributors
on each topic. Their business perspectives reveal methods for analyzing
markets, increasing worth, motivating teams, establishing goals, strategic
planning, building brands, ensuring customer profitability, balancing professional
and personal lives, building great relationships, continuing research and
education, learning time management, and more.
Venture Capital Deal TermsA Guide to Negotiating and Structuring Venture
Capital Transactions
* What are the critical factors for entrepreneurial success? * What is required to create an
environment supportive to entrepreneurial activity? * What are the critical factors for developing
a venture capital industry? In the Spring of 1989, researchers from throughout Europe were
invited to submit research proposals for sponsorship by EFER under the above three broad
headings. EFER (the European Foundation for Entrepreneurship Research) was set up in
1987 to foster research into entrepreneurship in Europe, to facilitate discussion between policymakers, practitioners and academics, and to disseminate the results. Nine projects, which form
the foundation of this book, were chosen from eight countries. The resultant papers were
presented at the second annual Forum held in INSEAD, France, in December 1989.
Discussion of each paper was initiated by a practitioner. Their comments plus the subsequent
debate were recorded and are presented after each paper.
Report for 1921/22 includes a summary of all preceding grants of the corporation since its
inception in 1911.
Growth patterns through the 1990s and into this decade have turned received wisdom on its
head. For most of the post-war period OECD countries with relatively low GDP per capita grew
faster than richer countries. In the 1990s this pattern broke down. Most notably, the United
States, which, already with a relatively high level of GDP per capita among the world's major
economies, drew further ahead of the field from the second half of the 1990s onwards. The
growth performance of much of continental Europe remains comparatively weak and Japan
remains mired. What are the root causes of the divergence in growth across the OECD? How
much of it can be attributable to new technology and R&D? What role has macroeconomic
policy played? How important is education and training? Are unemployment, labour market
flexibility and product market competition important influences? Do business start-ups help
bring new capital and ideas to markets? How important are the barriers to business start-up
and closure? This publication provides a comprehensive overview of these issues and new
insights on what drives economic growth in OECD countries.
Help take your startup to the next step with the new and revised edition of the popular book on
the VC deal process—from the co-founders of the Foundry Group How do venture capital deals
come together? This is one of the most frequent questions asked by each generation of new
entrepreneurs. Surprisingly, there is little reliable information on the subject. No one
understands this better than Brad Feld and Jason Mendelson. The founders and driving force
behind the Foundry Group—a venture capital firm focused on investing in early-stage
information technology companies—Brad and Jason have been involved in hundreds of venture
capital financings. Their investments range from small startups to large Series A venture
financing rounds. The new edition of Venture Deals continues to show fledgling entrepreneurs
the inner-workings of the VC process, from the venture capital term sheet and effective
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negotiating strategies to the initial seed and the later stages of development. Fully updated to
reflect the intricacies of startups and entrepreneurship in today's dynamic economic
environment, this new edition includes revisions and updates to coverage on negotiating,
gender issues, ICO’s, and economic terms. New chapters examine legal and procedural
considerations relevant to fundraising, bank debt, equity and convertible debt, how to hire an
investment banker to sell a company, and more. Provides valuable, real-world insights into
venture capital structure and strategy Explains and clarifies the VC term sheet and other
misunderstood aspects of capital funding Helps to build collaborative and supportive
relationships between entrepreneurs and investors Draws from the author’s years of practical
experience in the VC arena Includes extensively revised and updated content throughout to
increase readability and currency Venture Deals: Be Smarter Than Your Lawyer and Venture
Capitalist is a must-have resource for Any aspiring entrepreneur, venture capitalist, or lawyer
involved in VC deals as well as students and instructors in related areas of study.
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