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Are you sold on what you’re selling? Or are you underselling yourself? In Sell or Be Sold: How to Get Your Way in Business and
in Life (2011), motivational speaker and sales coach Grant Cardone explains that all people are is in the business of sales,
regardless of whether they think of themselves as a sales representative. Purchase this in-depth summary to learn more.
In 1845 a blight of unknown origin destroyed the potato crop in Ireland triggering a series of events that would change forever the
course of Ireland's history. The British government called the famine an act of God. The Irish called it genocide. By any name the
famine caused the death of over one million men, women, and children by starvation and disease. Another two million were forced
to flee the country. With the famine as a backdrop, this is a story about two families as different as coarse wool and fine silk.
Michael Ranahan, the son of a tenant farmer, dreams of breaking his bondage to the land and going to America. The passage
money has been saved. He's made up his mind to go. And then-the blight strikes and Michael must put his dream on hold. The
landlord, Lord Somerville, is a compassionate man who struggles to preserve a way of life without compromising his ideals. To add
to his troubles, he has to deal with a recalcitrant daughter who chafes at being forced to live in a country of "bog runners."In The
Time Of Famine is a story of survival. It's a story of duplicity. But most of all, it's a story of love and sacrifice.
When Justinian became sole ruler of the Byzantine Empire in A.D. 527, he ordered the preparation of three compilations of Roman
law that together formed the Corpus Juris Civilis. These works have become known individually as the Code, which collected the
legal pronouncements of the Roman emperors, the Institutes, an elementary student's textbook, and the Digest, by far the largest
and most highly prized of the three compilations. The Digest was assembled by a team of sixteen academic lawyers
commissioned by Justinian in 533 to cull everything of value from earlier Roman law. It was for centuries the focal point of legal
education in the West and remains today an unprecedented collection of the commentaries of Roman jurists on the civil law.
Commissioned by the Commonwealth Fund in 1978, Alan Watson assembled a team of thirty specialists to produce this
magisterial translation, which was first completed and published in 1985 with Theodor Mommsen's Latin text of 1878 on facing
pages. This paperback edition presents a corrected English-language text alone, with an introduction by Alan Watson. Links to the
three other volumes in the set: Volume 1 [Books 1-15] Volume 2 [Books 16-29] Volume 3 [Books 30-40]
Winnie Foster is in the woods, thinking of running away from home, when she sees a boy drinking from a spring. Winnie wants a
drink too, but before she can take a sip, she is kidnapped by the boy, Jesse Tuck, and his family. She learns that the Tuck family
are blessed with - or doomed to - eternal life since drinking from the spring, and they wander from place to place trying to live as
inconspicuously as they can. Now Winnie knows their secret. But what does immortality really mean? And can the Tucks help her
understand before it's too late?A beautiful new hardcover gift edition of the unforgettable classic of children's writing about what it
truly means to live forever
THE #1 SUNDAY TIMES BESTSELLER 'A wonderful book' Richard Osman 'So clear and true ... Helpful for all relationships in life'
Nigella Lawson 'A fascinating read on the emotional baggage we all carry' Elizabeth Day From the UK's favourite therapist, as
seen on Channel 4's Grayson's Art Club.
______________________________________________________________________________________ How can we have
better relationships? In this Sunday Times bestseller, leading psychotherapist Philippa Perry reveals the vital do's and don'ts of
relationships. This is a book for us all. Whether you are interested in understanding how your upbringing has shaped you, looking
to handle your child's feelings or wishing to support your partner, you will find indispensable information and realistic tips in these
pages. Philippa Perry's sane, sage and judgement-free advice is an essential resource on how to have the best possible
relationships with the people who matter to you most.
_____________________________________________________________________________________ 'It gave me hope as a
new parent' Babita Sharma 'This has genuinely had such a positive impact on my life and my relationship with my daughter' Josh
Widdicombe 'She writes with an inquisitive elegance rarely found in parenting guides ... it is forgiving and persuasive' Hadley
Freeman, the Guardian 'Philippa Perry is one of the wisest, most sane and secure people I've ever met' Decca Aitkenhead,
Sunday Times Magazine
In this entertaining and thought-provoking book, Tony Alessandra and Michael O'Connor argue that the "Golden Rule" is not
always the best way to approach people. Rather, they propose the Platinum Rule: "Do unto others as "they'd" like done unto
them". In other words, find out what makes people tick and go from there.
The first in New York Times bestselling author Michael Grant's breathtaking dystopian sci-fi saga, Gone is a page-turning thriller
that invokes the classic The Lord of the Flies along with the horror of Stephen King. In the blink of an eye, everyone disappears.
Gone. Except for the young. There are teens, but not one single adult. Just as suddenly, there are no phones, no internet, no
television. No way to get help. And no way to figure out what's happened. Hunger threatens. Bullies rule. A sinister creature lurks.
Animals are mutating. And the teens themselves are changing, developing new talents—unimaginable, dangerous, deadly
powers—that grow stronger by the day. It's a terrifying new world. Sides are being chosen, a fight is shaping up. Townies against
rich kids. Bullies against the weak. Powerful against powerless. And time is running out: on your birthday, you disappear just like
everyone else. . . . Michael Grant's Gone has been praised for its compelling storytelling, multidimensional characters, and multiple
points of view.
Each day over one million Dollars in free government grants is given away to people just like you for a wide variety of needs, In
this guide I'll tell you exactly HOW & WHERE to get free federal grants. This money has to be given away, WHY not to YOU? You
may be thinking, "How can I get some of this Free Grants Money" Maybe you think it's impossible to get free money? Let me tell
you it's not impossible! It's a fact, ordinary people and businesses all across the United States are receiving millions of dollars from
these Government and Private Foundation's every day. Who can apply? ANYONE can apply for a Grant from 18 years old and up!
Grants from $500 to $50,000 are possible! GRANTS don't have to be paid back, EVER! Claim your slice of the FREE American
Pie. This money is not a loan, Trying to get money through a conventional bank can be very time consuming and requires a lot of
paperwork, only to find out that you've been denied. These Government Agencies don't have to operate under the same stringent
requirements that banks do. None of these programs require a credit check, collateral, security deposits or co-signers, you can
apply even if you have a bankruptcy or bad credit, it doesn't matter, you as a tax payer and U.S. citizen are entitled to this money.
There are currently over 2,000 Federal Programs, 24,000 State Programs, 30,000 Private Foundations and 20,000 Scholarship
Programs available. This year over $30 Billion Dollars In Free Government Grants Money will be given away by Government
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Grants Agencies. With an economy that remains unpredictable, and a need for even greater economic development on all fronts,
the federal government is more willing than it ever has been before to give you the money you need. Most people never apply for a
free grant because they somehow feel it isn't for them, feel there's too much red-tape, or simply don't know who to contact. The
fact is, however, that people from all walks of life do receive free grant money and other benefits from the government, and you
should also. Forget just about everything you've seen or heard about government grants. What I've done is put together a
complete blueprint for researching, locating and obtaining government grants. 'How to Get Free Government Grants' will provide
you with access to thousands of grants and loan programs available from the government, with step by step instructions to
proposal writing and contact procedures. Here's what you will discover: * Step by step guidelines to applying for government
grants * Direct access to over 2,000 grant, loan and assistance programs offered by the U.S. federal government. All you need to
do is Click & Find your program from the detailed categorized listings * A unique search tool that will allow you to generate a
customized listing of grant programs * Government funding programs for small businesses * Step by step guidelines to locating
grants, loans and assistant programs for starting a new business or expanding an existing one * How to get free small business
counseling and expert advice courtesy of the US government * Government grants application forms * Direct access to thousands
of government grants programs covering: small businesses, home improvement, home buying and homeownership, land
acquisition, site preparation for housing, health, assistance and services for the unemployed, job training, federal employment,
education, and much much more * How to develop and write grant proposals that get results * ...Plus much more This book
provides you with all the information and knowledge you need to enable you to get free money from the US government.
Are you at the top of your game—or still trying to get there? Take your cues from the short, powerful Nine Things Successful People
Do Differently, where the strategies and goals of the world’s most successful people are on display—backed by research that
shows exactly what has the biggest impact on performance. Here’s a hint: accomplished people reach their goals because of
what they do, not just who they are. Readers have called this “a gem of a book.” Get ready to accomplish your goals at last.
Sell Or Be SoldHow to Get Your Way in Business and in LifeGreenleaf Book Group
How to build bounce-back kids, families, schools, and communities is the theme of Resiliency In Action: Practical Ideas for
Overcoming Risks and Building Strengths in Youth, Families, and Communities. It is edited by internationally recognized resiliency
expert, trainer, and consultant Nan Henderson, M.S.W., whose publications are used in more than 25 countries. The book is a
research-based, practical guide for educators, counselors, parents, community organizers, and mentors and is filled with the latest
strategies for helping children, families, schools, and communities bounce back from risk, stress, trauma, and adversity.More than
two dozen experts in the fields of child, family, organizational, and community resiliency contributed to the book, which challenges
a widely accepted myth about people especially young people, who experience risks, stress, trauma, and adversity in their lives,
according to Henderson. Contrary to popular opinion, the majority of these individuals, over time, do bounce back and do well.
There is a growing body of scientific research from several fields that documents this fact and yields important information as to
what can be done every day to facilitate this process of overcoming.This book is really three books in one: it contains the most
recent research, hands-on and practical strategies, and stories of resilient individuals and best practices. The book includes 60
chapters grouped in seven sections: The Foundations of Resiliency, Resiliency and Schools, Resiliency and Communities,
Resiliency Connections (Mentoring, Support, and Counseling), Resiliency and Youth Development, Resiliency and Families, and
Resiliency and the Brain.
'Sublime short stories of race, grief, and belonging . . . an extraordinary new collection' New Yorker 'Evans’s new stories present
rich plots reflecting on race relations, grief, and love' New York Times, Editor’s Choice ‘Brilliant . . . These stories are sly and
prescient, a nuanced reflection of the world we are living in’ Roxane Gay Danielle Evans is widely acclaimed for her blisteringly
smart voice and X-ray insights into complex human relationships. With The Office of Historical Corrections, Evans zooms in on
particular moments and relationships in her characters’ lives in a way that allows them to speak to larger issues of race, culture,
and history. We meet Black and multi-racial characters who are experiencing the universal confusions of lust and love, and getting
walloped by grief – all while exploring how history haunts us, personally and collectively. Ultimately, she provokes us to think about
the truths of American history – about who gets to tell them, and the cost of setting the record straight. In ‘Boys Go to Jupiter’ a
white college student tries to reinvent herself after a photo of her in a Confederate flag bikini goes viral. In ‘Richard of York Gave
Battle in Vain’ a photojournalist is forced to confront her own losses while attending an old friend’s unexpectedly dramatic
wedding. And in the eye-opening title novella, a Black scholar from Washington DC is drawn into a complex historical mystery that
spans generations and puts her job, her love life, and her oldest friendship at risk.
The 10X Quote book is derived from The 10X Rule, The Only Difference Between Success and Failure by New York Times
bestselling author and self made multimillionaire entrepreneur, Grant Cardone. The 10X lifestyle is one that calls for massive
action towards greatness in all aspects of life. This quote book is a compliment to the original book and offers a daily boost of
inspiration to continue along a path towards success.
Shows that knowing the principles of selling is a prerequisite for success of any kind, and explains how to put those principles to
use. This title includes tools and techniques for mastering persuasion and closing the sale.
“Not simply a how-to book, Selling Art without Galleries is a hands-on guidebook to daily life in the complex and sometimes murky
world of the art market.” —Sculpture Magazine The days in which artists must get their work into galleries in order to gain success
and recognition are long over. With that in mind, Daniel Grant gives readers advice on the multitude of options artists now have for
marketing their work as well as how to sell work in a host of nontraditional venues, such as online, through open studio events,
and in hospitals, restaurants, and art fairs. In this updated and revised edition, Grant provides new chapters on such topics as:
Publicity and social media Public art loan programs Meeting prospective buyers at museums “Handmade” and “Made in
America” Artists’ estates and private foundations The benefits of donating artwork In addition, Grant includes tips on disaster
preparedness, workspaces, housing and residencies, emergency funds, and legal assistance. For any artist looking to explore
success outside of a gallery, Selling Art without Galleries is a comprehensive and invaluable guide.
Imagine what it would be like to go back in time to the 15th century Venice. And imagine what it would be like to meet your lifelong
hero, Michelangelo. And imagine what it would be like if, on first meeting, you spill a tray of pasta and wine on that very same
hero.Well, that's what happens to serious young artist Mark Breen. As the result of a drunken bet, Mark knocks out a painting of a
toilet bowl. Much to his amazement, he sells it. In short order he's hailed as the new Andy Warhol and becomes an overnight
sensation-and a very wealthy man. Soon, images of his toilet bowls are on more t-shirts, mugs, and calendars than Edvard
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Munch's The Scream.His friend and mentor, Hugh Connelly, afraid that Mark is in danger of losing his "artistic soul," advises him
to go back to Italy and reacquaint himself with the "old masters." In Venice, Mark falls in love with Alexandra, a beautiful art
restorer, but it's a one-sided affair. One night, hoping to win her over, he climbs up on a roof to find out who painted her favorite
fresco. He falls off the roof and wakes up in 15th century Venice where he meets an innkeeper named Francesca, who looks
exactly like Alexandra. And it gets curiouser and curiouser from there. During his stay-which is sometimes zany and sometimes
frightening-he meet his hero, Michelangelo, who teaches him the true meaning of art.
The sales and marketing functions are increasingly converging, with lead generation now frequently arising from digital
promotional campaigns, and the opportunities for tried and tested consultative sales techniques diminishing in the face of scarce
customer attention and availability, as well as a plethora of readily accessible comparative product information. To take part in this
process, salespeople need to understand and interact with customers via multiple channels, participating in social media in
collaboration with marketing to influence purchasing decisions and convert contacts to sales. Digital Selling makes sense of the
new paradigms in which a salesperson now operates. It outlines the new strategies required to make the most of the plentiful
opportunities that exist, and provides the practical advice salespeople need to use the social web effectively, generate leads and
sell more. Packed with great advice for business people on engaging with their customers online and via social media, Digital
Selling explains why embracing the social web is vital, how the sales role changes in a digital environment, the lead generation
model in a digital world, how to build your online network and more. As such, sales professionals, digital sales directors, senior
directors, SME owners and anyone required to make strategic decisions, implement programmes, and go out and sell seeking new
ideas and ways to reach their markets will benefit from this straightforward and practical book from one of today's thought leaders
on digital sales and marketing.
Achieve "Massive Action" results and accomplish your business dreams! While most people operate with only three degrees of
action-no action, retreat, or normal action-if you're after big goals, you don't want to settle for the ordinary. To reach the next level,
you must understand the coveted 4th degree of action. This 4th degree, also know as the 10 X Rule, is that level of action that
guarantees companies and individuals realize their goals and dreams. The 10 X Rule unveils the principle of "Massive Action,"
allowing you to blast through business clichŽs and risk-aversion while taking concrete steps to reach your dreams. It also
demonstrates why people get stuck in the first three actions and how to move into making the 10X Rule a discipline. Find out
exactly where to start, what to do, and how to follow up each action you take with more action to achieve Massive Action results.
Learn the "Estimation of Effort" calculation to ensure you exceed your targets Make the Fourth Degree a way of life and defy
mediocrity Discover the time management myth Get the exact reasons why people fail and others succeed Know the exact
formula to solve problems Extreme success is by definition outside the realm of normal action. Instead of behaving like everybody
else and settling for average results, take Massive Action with The 10 X Rule, remove luck and chance from your business
equation, and lock in massive success.
Reacher never backs down from a problem. And he's about to find a big one, on a deserted Arizona road, where a Jeep has
crashed into the only tree for miles around. Under the merciless desert sun, nothing is as it seems. Minutes later Reacher is
heading into the nearby border town, a backwater that has seen better days. Next to him is Michaela Fenton, an army veteran
turned FBI agent, who is trying to find her twin brother. He might have got mixed up with some dangerous people. And Reacher
might just need to pay them a visit. Their leader has burrowed his influence deep into the town. Just to get in and meet the
mysterious Dendoncker, Reacher is going to have to achieve the impossible. To get answers will be even harder. There are
people in this hostile, empty place who would rather die than reveal their secrets. But then, if Reacher is coming after you, you
might be better off dead. *** 'Jack Reacher is today's James Bond, a thriller hero we can't get enough of.' Ken Follett 'If you haven't
read any Jack Reacher, you have a treat in store . . . a hitchhiker without a phone, a one-man force for good.' The Times 'A
contemporary version of the knight in shining armour . . . Reacher is a mythic figure.' Literary Review 'Jack Reacher is a
wonderfully epic hero; tough, taciturn, yet vulnerable... Irresistible.' People 'Jack Reacher has long since earned his prominent
place in the pantheon of cool, smart-talking American heroes.' New York Times
Become a LinkedIn power user and harness the potential of social selling With the impact of COVID, remote working has become
big, and so has the use of digital/virtual sales tools. More sales teams want and need to understand how to use social media
platforms like LinkedIn to sell, and most do not use it properly. The Ultimate LinkedIn Sales Guide is the go-to book and guide for
utilizing LinkedIn to sell. It covers all aspects of social and digital selling, including building the ultimate LinkedIn profile, using the
searching functions to find customers, sending effective LinkedIn messages (written, audio & video), creating great content that
generates sales, and all the latest tips and tricks, strategies and tools. With the right LinkedIn knowledge, you can attract
customers and generate leads, improving your sales numbers from the comfort and safety of your computer. No matter what you
are selling, LinkedIn can connect you to buyers. If you’re savvy, you can stay in touch with clients and generate more repeat
sales, build trust, and create engaging content that will spread by word-of-mouth—the most powerful sales strategy around. This
book will teach you how to do all that and more. In The Ultimate LinkedIn Sales Guide you will learn how to: Use the proven 4
Pillars of Social Selling Success to improve your existing LinkedIn activities or get started on a firm footing Create the Ultimate
LinkedIn Profile, complete with a strong personal brand that could catapult you to industry leader status Generate leads using
LinkedIn, then build and manage relationships with connected accounts to turn those leads into customers Utilize little-known
LinkedIn “power tools” to grow your network, send effective messages, and write successful LinkedIn articles And so much more!
The Ultimate LinkedIn Sales Guide is a must read for anyone wishing to utilise LinkedIn to improve sales.
This is a read-along edition with audio synced to the text, performed by Geraldine McEwan. The classic picture book story of
Sophie and her extraordinary teatime guest has been loved by millions of children since it was first published more than fifty years
ago. Now an award-winning animation!
If you work in a small business, you have to know how to sell. Full stop. But selling as most people know it doesn’t work anymore.
It’s relationships that count. Real selling is about understanding customers’ goals and helping them to buy, not topping off a
template presentation with a pushy attitude. So how do you put relationships first and still get results? Sales Therapy smashes the
age-old sales model with an effective new approach grounded in behavioural psychology. It is natural and effortless to use
because it mirrors the way people actually interact with each other. And it really works. Thomas Power, Chairman of Ecademy,
describes it as ‘One of the finest pieces of content on how to sell better in the 21st Century.’ At last, you can commit those terrible
‘closing techniques’ to the recycle bin. Sales Therapy will help you build great relationships with your customers while making the
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art of selling fun and effective and helping your business to grow. PRAISE FOR SALES THERAPY ‘This is one of the finest
pieces of content on how to sell better in the 21st Century. Grant you are absolutely right with your judgment’ Thomas Power,
Chairman of Ecademy
Read Heidi Grant Halvorson's blogs and other content on the Penguin Community. Just in time for New Year's resolutions, learn
how to reach your goals-finally-by overcoming the many hurdles that have defeated you before. Most of us have no idea why we
fail to reach our goals. Now Dr. Heidi Grant Halvorson, a rising star in the field of social psychology shows us how to overcome the
hurdles that have defeated us before. Dr. Grant Halvorson offers insights-many surprising-that readers can use immediately,
including how to: • Set a goal so that you will persist even in the face of adversity • Build willpower, which can be strengthened like
a muscle • Avoid the kind of positive thinking that makes people fail The strategies outlined in this book will not only help everyone
reach their own goals but will also prove invaluable to parents, teachers, coaches, and employers. Dr. Grant Halvorson shows
readers a new approach to problem solving that will change the way they approach their entire lives. Watch a Video
The edge-of-your-seat, heart-in-mouth new Jack Reacher thriller for 2021 - his 25th adventure. No one's bigger than Jack
Reacher. INCLUDES EXCLUSIVE PREVIEW OF BETTER OFF DEAD, THE NEXT JACK REACHER. Jack Reacher gets off the
bus in a sleepy no-name town outside Nashville, Tennessee. He plans to grab a cup of coffee and move right along. Not going to
happen. The town has been shut down by a cyber attack. At the centre of it all, whether he likes it or not, is Rusty Rutherford. He's
an average IT guy, but he knows more than he thinks. As the bad guys move in on Rusty, Reacher moves in on them . . . And now
Rusty knows he's protected, he's never going to leave the big man's side. Reacher might just have to stick around and find out
what the hell's gone wrong . . . and then put it right, like only he can. *** 'Jack Reacher is today's James Bond, a thriller hero we
can't get enough of.' Ken Follett 'If you haven't read any Jack Reacher, you have a treat in store . . . a hitchhiker without a phone, a
one-man force for good.' - The Times 'A contemporary version of the knight in shining armour . . . Reacher is a mythic figure.'
Literary Review 'Jack Reacher is a wonderfully epic hero; tough, taciturn, yet vulnerable... Irresistible.' People 'Jack Reacher has
long since earned his prominent place in the pantheon of cool, smart-talking American heroes.' New York Times _________
Although the Jack Reacher novels can be read in any order, The Sentinel is the 25th in the series. And be sure not to miss
Reacher's newest adventure, no.26, Better off Dead! ***OUT NOW***

Sell or Be Sold: How to Get Your Way in Business and in Life by Grant Cardone - Book Summary - Readtrepreneur
(Disclaimer: This is NOT the original book, but an unofficial summary.) What if we are viewing the world in an incorrect
way? Every aspect in our life should be viewed as a sale to obtain the best possible results. Sell or Be Sold kicks off from
the premise that by viewing everything as a sale, it becomes simpler to tackle problems and bend them to your will.
Evidently, knowing the principles of selling is key to make this philosophy work but don't worry if you're a rookie, Grant
Cardone is here to show you the ropes. (Note: This summary is wholly written and published by readtrepreneur. It is not
affiliated with the original author in any way) "A little imagination combined with massive action goes a long way." - Grant
Cardone Helping you achieve success in your professional and personal live, Sell or Be Sold is a title worth reading. It
will widen your horizons regarding the ideal perspective you should have on life and it would provide with a great deal
pleasure when you notice how much control you will get to have when facing problematic situations. By becoming a
master salesman, you will realize how easy is to talk your way out of many issues and benefit from them. The most
successful individuals possess "people skills" and you should develop them as well. Grant Cardone claims that his book
will sharpen your sales instincts so you can apply them to every situation in your life. P.S. Sell or Be Sold is a fantastic
book that will help you master the art of selling and teach you how to see everything in life as a sell, because it truly is.
The Time for Thinking is Over! Time for Action! Scroll Up Now and Click on the "Buy now with 1-Click" Button to Grab
your Copy Right Away! Why Choose Us, Readtrepreneur? ? Highest Quality Summaries ? Delivers Amazing Knowledge
? Awesome Refresher ? Clear And Concise Disclaimer Once Again: This book is meant for a great companionship of the
original book or to simply get the gist of the original book.
In 2015 Sheryl Sandberg’s husband, Dave Goldberg, died suddenly at the age of forty-eight. Sandberg and her two
young children were devastated, and she was certain that their lives would never have real joy or meaning again. Just
weeks later, Sandberg was talking with a friend about the first father-child activity without a father. They came up with a
plan for someone to fill in. “But I want Dave,” she cried. Her friend put his arm around her and said, “Option A is not
available. So let’s just kick the shit out of Option B.” Everyone experiences some form of Option B. We all deal with loss:
jobs lost, loves lost, lives lost. The question is not whether these things will happen but how we face them when they do.
Thoughtful, honest, revealing and warm, OPTION B weaves Sandberg’s experiences coping with adversity with new
findings from Adam Grant and other social scientists. The book features stories of people who recovered from personal
and professional hardship, including illness, injury, divorce, job loss, sexual assault and imprisonment. These people did
more than recover—many of them became stronger. OPTION B offers compelling insights for dealing with hardships in
our own lives and helping others in crisis. It turns out that post-traumatic growth is common—even after the most
devastating experiences many people don’t just bounce back but actually bounce forward. And pre-traumatic growth is
also possible: people can build resilience even if they have not experienced tragedy. Sandberg and Grant explore how
we can raise strong children, create resilient communities and workplaces, and find meaning, love and joy in our lives.
“Dave’s death changed me in very profound ways,” Sandberg writes. “I learned about the depths of sadness and the
brutality of loss. But I also learned that when life sucks you under, you can kick against the bottom, break the surface and
breathe again.”
The New York Times bestseller 'Brimming with life-changing insights' Susan Cain, author of Quiet 'Excellent' Financial
Times Everybody knows that hard work, luck and talent each plays a role in our working lives. In his landmark book,
Adam Grant illuminates the importance of a fourth, increasingly critical factor - that the best way to get to the top is to
focus on bringing others with you. Give and Take changes our fundamental understanding of why we succeed, offering a
new model for our relationships with colleagues, clients and competitors. Using his own cutting-edge research as a
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professor at Wharton Business School, as well as success stories from Hollywood to history, Grant shows that nice guys
need not finish last. He demonstrates how smart givers avoid becoming doormats, and why this kind of success has the
power to transform not just individuals and groups, but entire organisations and communities.
Applying for grants, bidding for project funding or helping to sell products are part of the day to day life of a research
scientist. Drawing on experience at leading research institutes and companies, the authors of this book turned to best
practice in marketing to make 'selling science' interesting and rewarding for scientists. The central thesis of the book is
that effective marketing means planning for the impact of research, and this is a skill that every scientist can easily
acquire. It sets out a structured approach, supported by tools, checklists and hints from experience so that delivering
impact from research becomes 'just the way things are done around here'. Starting with gathering background
information (in much the same way as preparing the introduction to a scientific paper), the book describes methods to
analyse the data and to implement a communication plan. The book is a valuable resource for research scientists from
any discipline, and for team leaders wanting to involve members of their team in developing their organization's strategy.
As The Giving Tree turns fifty, this timeless classic is available for the first time ever in ebook format. This digital edition
allows young readers and lifelong fans to continue the legacy and love of a household classic that will now reach an even
wider audience. Never before have Shel Silverstein's children's books appeared in a format other than hardcover. Since it
was first published fifty years ago, Shel Silverstein's poignant picture book for readers of all ages has offered a touching
interpretation of the gift of giving and a serene acceptance of another's capacity to love in return. Shel Silverstein's
incomparable career as a bestselling children's book author and illustrator began with Lafcadio, the Lion Who Shot Back.
He is also the creator of picture books including A Giraffe and a Half, Who Wants a Cheap Rhinoceros?, The Missing
Piece, The Missing Piece Meets the Big O, and the perennial favorite The Giving Tree, and of classic poetry collections
such as Where the Sidewalk Ends, A Light in the Attic, Falling Up, Every Thing On It, Don't Bump the Glump!, and Runny
Babbit. And don't miss these other Shel Silverstein ebooks, Where the Sidewalk Ends, and A Light in the Attic!
Jack Reacher is only the second of Jim Grant's great fictional characters: the first is Lee Child himself. Heather Martin's
biography tells the story of all three. Lee Child is the enigmatic powerhouse behind the bestselling Jack Reacher novels.
With millions of devoted fans across the globe, and over a hundred million copies of his books sold in more than forty
languages, he is that rarity, a writer who is lauded by critics and revered by readers. And yet curiously little has been
written about the man himself. The Reacher Guy is a compelling and authoritative portrait of the artist as a young man,
refracted through the life of his fictional avatar, Jack Reacher. Through parallels drawn between Child and his literary
creation, it tells the story of how a boy from Birmingham with a ferocious appetite for reading grew up to become a highflying TV executive, before coming full circle and establishing himself as the strongest brand in publishing. Heather Martin
explores Child's lifelong fascination with America, and shows how the Reacher novels fed and fuelled this obsession,
shedding light on the opaque process of publishing a novel along the way. Drawing on her conversations and
correspondence with Child over a number of years, as well as interviews with his friends, teachers and colleagues, she
forensically pieces together his life, traversing back through the generations to Northern Ireland and County Durham, and
following the trajectory of his extraordinary career via New York and Hollywood until the climactic moment when, in 2020,
having written a continuous series of twenty-four books, he finally breaks free of his fictional creation.
THE KING'S LION IS BACK IN A SWASHBUCKLING ADVENTURE After years of fighting, peace reigns over the Eagle
Empire. General Leandros is enjoying a romantic vacation with his wife at sea when a mysterious sea captain, the Mask,
abducts them, asking for their help to free his fellow islanders from slavery. Leandros and Helena start training the
islanders, conducting daring raids on land and sea to free the slaves. Their only allies are a powerful sea-witch and a
savage crew of ex-pirates. Breathtaking duels and fierce battles turn the tide in favour of the islanders until the enemy
monarch sends his Grand Fleet to subdue them. With only two ships and a handful of men, the King's Lion faces a
terrifying challenge. The future of an entire nation lies in his hands.
Peopled by larger-than-life heroes and villains, charged with towering questions of good and evil, Atlas Shrugged is Ayn
Rand’s magnum opus: a philosophical revolution told in the form of an action thriller—nominated as one of America’s
best-loved novels by PBS’s The Great American Read. Who is John Galt? When he says that he will stop the motor of
the world, is he a destroyer or a liberator? Why does he have to fight his battles not against his enemies but against
those who need him most? Why does he fight his hardest battle against the woman he loves? You will know the answer
to these questions when you discover the reason behind the baffling events that play havoc with the lives of the amazing
men and women in this book. You will discover why a productive genius becomes a worthless playboy...why a great steel
industrialist is working for his own destruction...why a composer gives up his career on the night of his triumph...why a
beautiful woman who runs a transcontinental railroad falls in love with the man she has sworn to kill. Atlas Shrugged, a
modern classic and Rand’s most extensive statement of Objectivism—her groundbreaking philosophy—offers the reader
the spectacle of human greatness, depicted with all the poetry and power of one of the twentieth century’s leading
artists.
The Closer’s Survival Guide is perfect for sales people, negotiators, deal makers and mediators but also critically important for
dreamers, investors, inventors, buyers, brokers, entrepreneurs, bankers, CEO’s, politicians and anyone who wants to close others
on the way they think and get what they want in life. Show me any highly successful person, and I will show you someone who has
big dreams and who knows how to close! The end game is the close.
Writing high quality grant applications is easier when you know how research funding agencies work and how your proposal is
treated in the decision-making process. The Research Funding Toolkit provides this knowledge and teaches you the necessary
skills to write high quality grant applications. A complex set of factors determine whether research projects win grants. This
handbook helps you understand these factors and then face and overcome your personal barriers to research grant success. The
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guidance also extends to real-world challenges of grant-writing, such as obtaining the right feedback, dealing effectively with your
employer and partner institutions, and making multiple applications efficiently. There are many sources that will tell you what a
fundable research grant application looks like. Very few help you learn the skills you need to write one. The Toolkit fills this gap
with detailed advice on creating and testing applications that are readable, understandable and convincing.
TIKTOK SENSATION “Riveting, heart-wrenching, and full of Old Hollywood glamour” BuzzFeed “This wildly addictive journey of a
reclusive Hollywood starlet and her tumultuous Tinseltown journey comes with unexpected twists and the most satisfying of
drama.” PopSugar From the author of Daisy Jones & The Six in which a legendary film actress reflects on her relentless rise to the
top and the risks she took, the loves she lost, and the long-held secrets the public could never imagine. Aging and reclusive
Hollywood movie icon Evelyn Hugo is finally ready to tell the truth about her glamorous and scandalous life. But when she chooses
unknown magazine reporter Monique Grant for the job, no one is more astounded than Monique herself. Why her? Why now?
Monique is not exactly on top of the world. Her husband has left her, and her professional life is going nowhere. Regardless of why
Evelyn has selected her to write her biography, Monique is determined to use this opportunity to jumpstart her career. Summoned
to Evelyn’s luxurious apartment, Monique listens in fascination as the actress tells her story. From making her way to Los Angeles
in the 1950s to her decision to leave show business in the ‘80s, and, of course, the seven husbands along the way, Evelyn
unspools a tale of ruthless ambition, unexpected friendship, and a great forbidden love. Monique begins to feel a very real
connection to the legendary star, but as Evelyn’s story near its conclusion, it becomes clear that her life intersects with Monique’s
own in tragic and irreversible ways. The Seven Husbands of Evelyn Hugo is a mesmerizing journey through the splendour of old
Hollywood into the harsh realities of the present day as two women struggle with what it means and what it costs to face the truth.
From the millionaire entrepreneur and New York Times bestselling author of The 10X Rule comes a bold and contrarian wake-up
call for anyone truly ready for success. One of the 7 best motivational books of 2016, according to Inc. Magazine. Before Grant
Cardone built five successful companies (and counting), became a multimillionaire, and wrote bestselling books... he was broke,
jobless, and drug-addicted. Grant had grown up with big dreams, but friends and family told him to be more reasonable and less
demanding. If he played by the rules, they said, he could enjoy everyone else’s version of middle class success. But when he
tried it their way, he hit rock bottom. Then he tried the opposite approach. He said NO to the haters and naysayers and said YES
to his burning, outrageous, animal obsession. He reclaimed his obsession with wanting to be a business rock star, a super
salesman, a huge philanthropist. He wanted to live in a mansion and even own an airplane. Obsession made all of his wildest
dreams come true. And it can help you achieve massive success too. As Grant says, we're in the middle of an epidemic of
average. The conventional wisdom is to seek balance and take it easy. But that has really just given us an excuse to be
unexceptional. If you want real success, you have to know how to harness your obsession to rocket to the top. This book will give
you the inspiration and tools to break out of your cocoon of mediocrity and achieve your craziest dreams. Grant will teach you how
to: · Set crazy goals—and reach them, every single day. · Feed the beast: when you value money and spend it on the right things,
you get more of it. · Shut down the doubters—and use your haters as fuel. Whether you're a sales person, small business owner, or
9-to-5 working stiff, your path to happiness runs though your obsessions. It's a simple choice: be obsessed or be average.
Instant #1 New York Times Bestseller Discover the critical art of rethinking: how questioning your opinions can position you for
excellence at work and wisdom in life Intelligence is usually seen as the ability to think and learn, but in a rapidly changing world,
the most crucial skill may be the ability to rethink and unlearn. Recent global and political changes have forced many of us to reevaluate our opinions and decisions. Yet we often still favour the comfort of conviction over the discomfort of doubt, and prefer
opinions that make us feel good, instead of ideas that make us think hard. Intelligence is no cure, and can even be a curse. The
brighter we are, the blinder we can become to our own limitations. Adam Grant - Wharton's top-rated professor and #1 bestselling
author - offers bold ideas and rigorous evidence to show how we can embrace the joy of being wrong, encourage others to rethink
topics as wide-ranging as abortion and climate change, and build schools, workplaces, and communities of lifelong learners. You'll
learn how an international debate champion wins arguments, a Black musician persuades white supremacists to abandon hate,
and how a vaccine whisperer convinces anti-vaxxers to immunize their children. Think Again is an invitation to let go of stale
opinions and prize mental flexibility, humility, and curiosity over foolish consistency. If knowledge is power, knowing what you don't
know is wisdom.
During economic contractions, it becomes much more difficult to sell your products, maintain your customer base, and gain market
share. Mistakes become more costly, and failure becomes a real possibility for all those who are not able to make the transition.
But imagine being able to sell your products when others cannot, being able to take market share from both your competitors, and
knowing the precise formulas that would allow you to expand your sales while others make excuses. If You’re Not First, You’re
Last is about how to sell your products and services—despite the economy—and provides the reader with ways to capitalize
regardless of their product, service, or idea. Grant shares his proven strategies that will allow you to not just continue to sell, but
create new products, increase margins, gain market share and much more. Key concepts in If You’re Not First, You’re Last
include: Converting the Unsold to Sold The Power Schedule to Maximize Sales Your Freedom Financial Plan The Unreasonable
Selling Attitude
Be the best version of you that YOU can be. How can you learn to truly love yourself? How can you transform negative emotions
into positive ones? Is it possible to find lasting happiness? In this book, Instagram guru Vex King answers all of these questions
and more. Vex overcame adversity to become a source of hope for thousands of young people, and now draws from his personal
experience and his intuitive wisdom to inspire you to: - practise self-care, overcome toxic energy and prioritize your wellbeing cultivate positive lifestyle habits, including mindfulness and meditation - change your beliefs to invite great opportunities into your
life - manifest your goals using tried-and-tested techniques - overcome fear and flow with the Universe - find your higher purpose
and become a shining light for others In this book, Vex will show you that when you change the way you think, feel, speak and act,
you begin to change the world.
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