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ABOUT THE BOOK I've tried to shed some light on a few of the biases that plague our decisions across many different domains,
from the workplace to personal happiness.” The Upside of Irrationality is Dan Ariely’s follow up book to his bestselling, Predictably
Irrational: The Hidden Forces That Shape Our Decisions. His first book explored the downside of our inherent biases and irrational
behavior. The Upside of Irrationality builds on the tenets of the first book, primarily how our reasoning abilities are often usurped by
illogical forces. In The Upside of Irrationality, Ariely allows us to be a fly on the wall for his very interesting, hands-on experiments,
which reveal how our behaviors and decisions are influenced, leading us to act in irrational ways. The positive spin is Ariely’s
belief that if we learn how we really operate, we can then create business models, policies, and personal relationships that are
based on that knowledge. The social experiments are well-explained, easily understood, and often reveal surprising truths about
how we function. Seriously, we do some things that defy logic! But he shows why we do so; that our behaviors are based on a
soup of varying factors. Dan Ariely makes the experiments the “hero” of the book, in that they are a huge focal point of each
chapter. The experiments instruct and inform but are never dry, or too “academic” to understand. Nor are they ever boring.
Overall, the book provides commentary on irrationality yet remains hopeful. Perhaps someday, our actions, decisions, and
business models will be based on an understanding of how we operate rather than ideas that are implemented without any
verifiable data. Cases in point: large bonuses and online dating. Both are examples of irrational models that don’t jive with the
research that shows what truly motivates a person to work hard on the job nor with how they make a complicated decision, such
as who they choose as a mate. Ariely also goes much deeper into his personal experience from a devastating burn accident in his
late teens, and how that trauma gave him unique insight to human behavior. Essentially, it was that accident and his observations
about pain management and his own behaviors as a recovering patient that led to his deep interest in the subject of behavioral
science. There is an upside to being irrational and any rational person would have to agree with Ariely’s conclusion that
understanding how we operate, and devising strategies based on that knowledge, will vastly improve our professional and
personal lives. EXCERPT FROM THE BOOK “From a rational perspective, we should make only decisions that are in our best
interest (“should” is the operative word here). We should be able to discern among all the options facing us and accurately
compute their value-not just in the short term but also in the long term-and choose the option that maximizes our best interests.”
Yet, we don’t. That’s exactly what makes The Upside of Irrationality such an entertaining read. In a gentle but no-nonsense tone,
Mr. Ariely shows, citing his own clever, controlled research experiments, just how irrational humans can be. And most surprising,
that it’s not always a bad thing to be that way. From online dating to revenge, from how hard we work at our jobs to how we
choose our charitable donations, we learn how our choices and DECISIONS are often influenced by many factors. Ariely
capitalizes ‘decisions’ to emphasize the emotional weight imbued in many of our decisions. We do not make decisions as a
computer would, taking into account the facts and the most rational course of action. ...buy the book to continue reading!
Why do smart people make irrational decisions every day? The answers will surprise you. Predictably Irrational is an intriguing,
witty and utterly original look at why we all make illogical decisions.
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Traditional Chinese edition of To Sell is Human: The Surprising Truth about Moving Others by Daniel Pink, a bestselling book for
its evidence based explanations of why we are all in sales now - whether professionally or personally. Pink is the author of the long
running New York Times bestsellers "Drive" and "A Whole New Mind. In Traditional Chinese. Annotation copyright Tsai Fong
Books, Inc. Distributed by Tsai Fong Books, Inc.
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Traditional Chinese edition of Predictably Irrational, Revised and Expanded Edition: The Hidden Forces That Shape Our
Decisions. The book expands on Professor Dan Ariely's bestselling and attitude changing book that set out to alter the way people
think of human behavior. In Traditional Chinese. Distributed by Tsai Fong Books, Inc.
Traditional Chinese edition of The Upside of Irrationality: The Unexpected Benefits of Defying Logic at Work and at Home by
Behavioral Economist Dan Ariely. In Chinese. Distributed by Tsai Fong Books, Inc.
Predictably Irrational: The Hidden Forces That Shape Our Decisions by Dans Ariely | Book Summary | Readtrepreneur
(Disclaimer: This is NOT the original book. If you're looking for the original book, search this link: http://amzn.to/2kdv7Zf) The
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human being is often referred as a rational creature, however, are we completely rational or do we have an expected irrationality
within our core? Predictably Irrational is an exploration through the irrational side of the human being and why is this actually an
expected behaviour. In this title, Dans Ariely breaks down his theory on the irrationality of humans hoping that this book sheds a
light on our nature and what can we learn from it to be better than we are now. (Note: This summary is wholly written and
published by readtrepreneur.com It is not affiliated with the original author in any way) "Individuals are honest only to the extent
that suits them (including their desire to please others)" - Dan Ariely Before we can begin to know the world, we must know each
other and Predictably Irrationals delivers extremely useful insight about our nature. It explores a topic which is uncommon but
important to know. An in-depth knowledge about ourself will improve our decision making and our quality as an individual. Dan
Ariely stresses that knowing the predictably irrational nature of the human being and its pattern will make you able of having a
better judgement and control of yourself which will result in superior decision making. P.S. Predictably Irrational is an extremely
interesting book that makes the bold attempt to study uncharted territory and nails it. This title will provide you with an extensive
knowledge of human nature. The Time for Thinking is Over! Time for Action! Scroll Up Now and Click on the "Buy now with
1-Click" Button to Get Your Copy Delivered to Your Doorstep Right Away! Why Choose Us, Readtrepreneur? Highest Quality
Summaries Delivers Amazing Knowledge Awesome Refresher Clear And Concise Disclaimer Once Again: This book is meant for
a great companionship of the original book or to simply get the gist of the original book. If you're looking for the original book,
search for this link: http://amzn.to/2kdv7Zf
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Predictably Irrational by Dan Ariely | Summary & Analysis Preview: Predictably Irrational provides a data-driven window into the
ways in which the human mind fails to make rational choices time and time again. While some of these irrational decisions are
humorous or trivial, in many cases, these behaviors can have far-ranging implications for governments and health care systems.
However, understanding that we, as humans, are predisposed to making irrational decisions is the first step to preventing these
behaviors and overcoming the foibles of our minds. Most people fail to recognize that their minds will, at some point, fail them or
stray from the course they believe they should take. For example, consumers may think they’re getting a good deal on a television
when, in fact, buyers are merely responding to the product because it is cheaper than the first television they saw in the store…
PLEASE NOTE: This is key takeaways and analysis of the book and NOT the original book. Inside this Instaread Summary of
Predictably Irrational · Overview of the book · Important People · Key Takeaways · Analysis of Key Takeaways About the Author
With Instaread, you can get the key takeaways, summary and analysis of a book in 15 minutes. We read every chapter, identify
the key takeaways and analyze them for your convenience.
??????????????????????,?????????????????????????????????????????
Why do our headaches persist after we take a one-cent aspirin but disappear when we take a fifty-cent aspirin? Why do we
splurge on a lavish meal but cut coupons to save twenty-five cents on a can of soup? When it comes to making decisions in our
lives, we think we're making smart, rational choices. But are we? In this newly revised and expanded edition of the groundbreaking
New York Times bestseller, Dan Ariely refutes the common assumption that we behave in fundamentally rational ways. From
drinking coffee to losing weight, from buying a car to choosing a romantic partner, we consistently overpay, underestimate, and
procrastinate. Yet these misguided behaviors are neither random nor senseless. They're systematic and predictable—making us
predictably irrational.
So much to read, so little time? This brief overview of Predictably Irrational tells you what you need to know—before or after you
read Dan Ariely’s book. Crafted and edited with care, Worth Books set the standard for quality and give you the tools you need to
be a well-informed reader. This short summary and analysis of Predictably Irrational includes: Historical context Chapter-bychapter overviews Important quotes Fascinating trivia Glossary of terms Supporting material to enhance your understanding of the
original work About Predictably Irrational: The Hidden Forces That Shape Our Decisions by Dan Ariely: Predictably Irrational, the
New York Times bestseller by Duke psychology and behavioral economics professor Dan Ariely, challenges the idea that we
always make perfectly rational decisions. Featuring examples from daily life alongside results of his fascinating experiments, Ariely
explains how emotional, psychological, and social factors can lead to irrational behavior—which can be damaging to ourselves and
others. From the coffee we drink or the medicine we take, to the companies we support and the relationships we value, we make
irrational decisions every day that can cost us in the long run. Ariely reveals not only when and how we tend to act irrationally, but
why, so we can learn from our mistakes and design ways to facilitate smarter decision-making. The summary and analysis in this
ebook are intended to complement your reading experience and bring you closer to a great work of nonfiction.
Every day we work hard to motivate ourselves. We spend much of our time trying to motivate the people working for us, with us
and in business with us. In our personal lives we try to motivate our friends, partners and children. From the economic point of
view, motivation is based on a very simple trade-off: we need and want things, and we work to get them. We're more likely to do
something if we get money for it, and the more money we get, the more motivated we are. But what if our understanding of
motivation and money is all wrong? In Payoff, Dan Ariely investigates the true nature of motivation and our partial blindness to the
way it works. He digs to the root of money motivation, and explains how understanding it can help us to successfully approach
different choices in our lives. Along the way, Ariely explores complex questions like: * Why are we willing to part with money on
some occasions and not others? * Should we motivate children to do chores by giving them money? * Is there any correlation
between performance efficiency and pay? * What are the taboos surrounding money and should they be challenged? We often,
mistakenly, think that our motivations are simple and one dimensional. But motivations are about the essence of what pushes us
forward, what make us human. Payoff explores the complex motivations that drive us, giving insight into what we really want in life
and what we can do to get and give more of it more often.
????????????, ??, ???????, ???????????????, ????????, ????????????, ???????;????????, ??????????, ???????, ???????.
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From the inability of wealth to make us happier, to our catastrophic blindness to the credit crunch, Economyths reveals ten ways in
which economics has failed us all. Forecasters predicted a prosperous year in 2008 for financial markets - in one influential survey
the average prediction was for an eleven percent gain. But by the end of the year, the Standard and Poor's 500 index - a key
economic barometer - was down 38 percent, and major economies were plunging into recession. Even the Queen asked - "Why
did no one see it coming?" An even bigger casualty was the credibility of economics, which for decades has claimed that the
economy is a rational, stable, efficient machine, governed by well-understood laws. Mathematician David Orrell traces the history
of this idea from its roots in ancient Greece to the financial centres of London and New York, shows how it is mistaken, and
proposes new alternatives. Economyths explains how the economy is the result of complex and unpredictable processes; how risk
models go astray; why the economy is not rational or fair; why no woman has ever won the Nobel Prize for economics; why
financial crashes are less Black Swans than part of the landscape; and finally, how new ideas in mathematics, psychology, and
environmentalism are helping to reinvent economics.
Traditional Chinese edition of Thinking, Fast and Slow, Amazon Best Books of the Month, November 2011. Kahneman is
psychology professor emeritus at Princeton University and the 2002 Nobel Prize in Economic Sciences. In Traditional Chinese.
Annotation copyright Tsai Fong Books, Inc. Distributed by Tsai Fong Books, Inc.
??????;?????????“???”???????????????????????????????????100????
Simplified Chinese edition of The (Honest) Truth About Dishonesty: How We Lie to Everyone---Especially Ourselves. Dan Ariely is
a Professor of Psychology and Behavioral Economics at Duke University.
In this book, we have hand-picked the most sophisticated, unanticipated, absorbing (if not at times crackpot!), original and musing
book reviews of "Predictably Irrational, Revised and Expanded Edition: The Hidden Forces That Shape Our Decisions." Don't say
we didn't warn you: these reviews are known to shock with their unconventionality or intimacy. Some may be startled by their biting
sincerity; others may be spellbound by their unbridled flights of fantasy. Don't buy this book if: 1. You don't have nerves of steel. 2.
You expect to get pregnant in the next five minutes. 3. You've heard it all.
Traditional Chinese edition of Made to Stick: Why Some Ideas Survive and Others Die, a Business Week bestseller. An
entertaining examination of why some ideas stick to people's consciousness and others don't.

This is a summary of behavioral economist and New York Times bestselling author Dan Ariely's Predictably Irrational: The Hidden Forces
That Shape Our Decisions; offering a much-needed take on the irrational decisions that led to our current economic crisis. Why do our
headaches persist after we take a one-cent aspirin but disappear when we take a fifty-cent aspirin? Why do we splurge on a lavish meal but
cut coupons to save twenty-five cents on a can of soup? When it comes to making decisions in our lives, we think we're making smart,
rational choices. But are we? In this newly revised and expanded edition of the groundbreaking New York Times bestseller, Dan Ariely
refutes the common assumption that we behave in fundamentally rational ways. From drinking coffee to losing weight, from buying a car to
choosing a romantic partner, we consistently overpay, underestimate, and procrastinate. Yet these misguided behaviors are neither random
nor senseless. They're systematic and predictable-making us predictably irrational. Available in a variety of formats, this summary is aimed
for those who want to capture the gist of the book but don't have the current time to devour all 384 pages. This is a summary that is not
intended to be used without reference to the original book.
ABOUT THE ORIGINAL BOOK:In this work, the author, Dan Ariely, addresses, with technical solvency and a simple and pleasant style, the
issue of daily decisions that people make in their lives. His studies on human behaviour have enabled him to reach surprising conclusions,
which for the most part relate to the economy, and which have sparked the interest of business people as well as average citizens for the way
in which they show the factors that move impulses in human beings, which are not always logical or rational and often lead to mistakes. This
book not only is enjoyable to read but it is also a call for reflection to promote better decisions in our personal and professional lives stemming
from an understanding of how the World works.--CONTENTQuestions And AnswersEverything Is RelativeThe High Cost Of "Free"
ThingsFirst ImpressionsThe Price Of Social ActionsPleasure Moves DecisionsOvervaluationThe Effect Of ExpectationsFrom Option To
Obsession
????TED??????????? ?????????Designboom????? ??????????????????????????????? ????????? ?????????????????????????
????????????????????????????????????????????????????????????????? ????????????????????????? ?????????Barry
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“?????????????????????????????????????????????????????????????????????????”??????????Amy Wrzesniewski???????????? ????
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?Exploration?????? ?Expectation?????? ?Execution?????? ?Experience?????????????????????????TED?TED
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Address????????????????????????????????? ?????????????????????????????????????????????????????????TED???????????????????
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??????????????????????????????? TED?????????????????????????????????????????????????????????????????????????????????????
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????????????????????????????????????????????????????????????????????????????????????????????????????????????????????
?????????????????????????????????????????????????????????????????? ?? ???? TED????????????????????????????????? TED Talks
???????????????????????????????????????????????????????????????????????????????? TED ?????????????? ???????????????????
TED????????????????????????????????? TED Books
?????????????????????????????????????????????????????????????????????????????????????????? ????????????????????????????
TED Books??????????????????????????????????????????????TEDxTaipei ??? ?TED ???? ??? ?????TED????????????? ???????????????
????????????????????????????????????????????????????????????????????????????????????????????????????????????????????????
??????? ??TED????????????????????????????????????????????????????????????????????????TED???????????????????????????????
????????????????????????????????????TED??????????????? ??TED????????????????????????????????????????????TED????????????
???????????????????????????????????????TED?????????????????????????????????????????????????????????????????????????????
?? ?????????????????????????????????????????????????TED????????????????????????????????????????????????? ???
????????????????TED Books????????????? ????????????????????????????????????????????????TED
Talks????????????YouTube?????? ????????TED Talks??????????????????????????TED Books??????????????????????????? ???
????????????????????????????????TED ????????????????????????????????????? TED Books ??????????????????????????TED
???????????????????????????????????????????????????????????????? TED Books ?????????????????????Pansci ?????????
A Complete Summary of Predictably Irrational: The Hidden Forces That Shape Our DecisionsWe are pawns. Most of the time we don't
understand what's really going on. We think we're in the driver's seat and steering the course of our lives, but we are wrong. We're really the
victims of our own instincts and impulses. We procrastinate. We underestimate. We let fear make our decisions.Standard economic theory
assumes that we are rational, but we are not. Most of the time, we're deeply irrational. Just because we're irrational, however, it doesn't follow
that we're chaotic. Our behavior isn't random. As a matter of fact, we make the same mistakes over and over again, and there is nothing
random about that. There are predictable patterns in our behavior. We have instincts that help us negotiate a complex world, and these
instincts tend to channel us into repetitive behavior so that we don't have to spend a lot of time making decisions about things that aren't
essential to our survival.Traditional economics posits a world where people act rationally and make economic decisions based on their own
best interests. But this unrealistic, and frankly simplistic, worldview does not advance economic understanding. Economics should be based
more on how people really behave. This is the goal of behavioral economics, a field that uses psychological insight to understand economic
decision-making.In Predictably Irrational: The Hidden Forces That Shape Our Decisions, Dr. Dan Ariely looks at self-defeating behavior, the
power of suggestion, of procrastination, the effects of placebos and many other aspects of our lives that we are often unaware of. Delusions
and self-rationalizations lurk behind many of our actions, subtly undermining our best interest. Only until we learn and understand how our
primordial passions steer our lives can we regain control. Without this awareness, we are often at the mercy of advertisers and others who
know how to use these hidden mechanisms to manipulate our behavior.Ariely has an impressive resume, and he isn't shy about mining it for
anecdotes to support his argument. Readers are treated to many stories from his extensive back catalog of research experiments. The
accounts aren't just limited to his professional life, either. In addition to innumerable colleagues, readers are introduced to wife Sumi and
daughter Amit, discovering intimidating details such as how Sumi came to the decision to use an epidural during childbirth.Ariely seems to
enjoy telling stories. Where one or two examples might suffice to explain his thoughts, Ariely uses five. While some readers may wish that the
author would hurry up and reach his point, others may enjoy his meandering storytelling style. He provides interesting glimpses into the world
of Ivy League professors.The book concludes on a note of optimism. As irrational creatures, we are victims of illusion, but we aren't helpless.
We can learn to behave differently. Ariely rallies us to overcome our faults. We can develop systems to mitigate our predictable, systematic
mistakes. There are tools and policies that will help people make better decisions. Ariely's research provides concrete proof of what works to
help guide us on our way.Here Is A Preview Of What You Will Get: In Predictably Irrational , you will get a full understanding of the book. In
Predictably Irrational , you will get an analysis of the book. In Predictably Irrational , you will get some fun multiple choice quizzes, along with
answers to help you learn about the book. Get a copy, and learn everything about Predictably Irrational .
Predictably Irrational: The Hidden Forces That Shape Our Decisions by Dans Ariely - Book Summary - Readtrepreneur (Disclaimer: This is
NOT the original book, but an unofficial summary.) The human being is often referred as a rational creature, however, are we completely
rational or do we have an expected irrationality within our core? Predictably Irrational is an exploration through the irrational side of the
human being and why is this actually an expected behaviour. In this title, Dans Ariely breaks down his theory on the irrationality of humans
hoping that this book sheds a light on our nature and what can we learn from it to be better than we are now. (Note: This summary is wholly
written and published by readtrepreneur. It is not affiliated with the original author in any way) "Individuals are honest only to the extent that
suits them (including their desire to please others)" - Dan Ariely Before we can begin to know the world, we must know each other and
Predictably Irrationals delivers extremely useful insight about our nature, it explores a topic which is uncommon but important to know. An indepth knowledge about ourself will improve our decision making and our quality as an individual. Dan Ariely stresses that knowing the
predictably irrational nature of the human being and its pattern will make you able of having a better judgement and control of yourself which
will result in superior decision making. P.S. Predictably Irrational is an extremely interesting book that makes the bold attempt to study
uncharted territory and nails it. This title will provide you with an extensive knowledge of human nature. The Time for Thinking is Over! Time
for Action! Scroll Up Now and Click on the "Buy now with 1-Click" Button to Grab your Copy Right Away! Why Choose Us, Readtrepreneur? ?
Highest Quality Summaries ? Delivers Amazing Knowledge ? Awesome Refresher ? Clear And Concise Disclaimer Once Again: This book is
meant for a great companionship of the original book or to simply get the gist of the original book.
How can confusing directions actually help us? Why can large bonuses make CEOs less productive? Why is there such a big difference
between what we think will make us happy and what really makes us happy? In his groundbreaking book Predictably Irrational, social
scientist Dan Ariely revealed the multiple biases that lead us into making unwise decisions. Now, in The Upside of Irrationality, he exposes
the surprising negative and positive effects irrationality can have on our lives. Focusing on our behaviors at work and in relationships, he
offers new insights about how one unwise action can become a long-term habit, how we learn to love the ones we're with, and more. From
our office attitudes, to our romantic relationships, to our search for purpose in life, Ariely explains how to break through our negative patterns
of thought and behavior to make better decisions.--From publisher description.
??????????????? ???????????? ???????????????????????????????????????????????????????????????????????????
????????????????????????????? ???????? ??????????Shelf Awareness?ABC News???????? ???????Anthony
Robbins??????????????Unlimited Power?????????? ???????Al Roth??????????? ??????Terry Jones?????????? ??????Tyler
Cowen????????????? ???????Tim Harford????????????? ????????????????Ask Ariely?85????????10?????????????????????????William
Haefeli???????????????????????? 2012???????????????????????Ask Ariely??????????????????????????????????????
??????????????????????? ???????????? ?????????????????? ??????????????? ??????????????????????????
??????????????????????????????????????????????????????
??????????????????????????????????????????????????????????????????????????????????????????
Chinese edition of The black swan: the impact of the highly improbable. The author examines the highly improbable events that have massive
impacts. An enlightening book that will change the way we think about the world. Distributed by Tsai Fong Books, Inc.
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In this book, we have hand-picked the most sophisticated, unanticipated, absorbing (if not at times crackpot!), original and musing book
reviews of "Predictably Irrational: The Hidden Forces That Shape Our Decisions." Don't say we didn't warn you: these reviews are known to
shock with their unconventionality or intimacy. Some may be startled by their biting sincerity; others may be spellbound by their unbridled
flights of fantasy. Don't buy this book if: 1. You don't have nerves of steel. 2. You expect to get pregnant in the next five minutes. 3. You've
heard it all.
?????????????? ???????????? ???????????? ?????????????????????? ??????????? ?????????????? ?????????????? ?????????????????
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* Our summary is short, simple and pragmatic. It allows you to have the essential ideas of a big book in less than 30 minutes. By reading this
summary, you will discover how your decisions and choices are influenced by parameters that are beyond your control. You will also discover
that : making a choice is very often a dilemma; the more possibilities and options you have, the more difficult the choice becomes; when the
choices are about money, people react senselessly; human beings are fundamentally dishonest. At the age of 18, Dan Ariely, is burned in the
third degree by a flare. During his long convalescence, cut off from the world because he didn't want to show himself in the physical state he
was in, he decided to observe his environment. Why do people behave in such a way in such a situation? What drives them to act this way
and not that way? Through numerous personal experiences, discoveries and scientific anecdotes, he sheds light on human systems of choice
and daily orientations. According to him, the human being is a predictable irrational who reproduces the same behavioural patterns over and
over again. *Buy now the summary of this book for the modest price of a cup of coffee!
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