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Pitch Anything Oren Klaff
For the want-to-be entrepreneur thinking about taking the leap, the boot-strapped
entrepreneur trying to energize a business three or four years in, and the venturebacked entrepreneur trying to scale, Why Startups Fail shows you the key mistakes
new ventures make—and how to avoid them. Nearly everyone has an idea for a product
they could build or a company they could start. But eight out of 10 new businesses fail
within the first three years. Even only one in ten venture-backed startups succeeds, and
venture capitalists turn down some 99% of the business plans they see. The odds
appear to be stacked against you! But entrepreneurs often make the same avoidable
mistakes over and over. Why Startups Fail can help you beat the odds and avoid the
pitfalls and traps that lead to early startup death. It’s easy to point to successes like
Apple, Google, and Facebook. But the biggest lessons can come from failure. What
decisions were made, and why? What would the founders have done differently? How
did one company become a billion-dollar success while another—with a better product
and in the same market—fail? Drawing on personal experience as well as the wisdom of
the Silicon Valley startup community, serial entrepreneur, venture capitalist, and
blogger Dave Feinleib analyzes companies that have come and gone. In short,
powerful chapters, he reveals the keys to successful entrepreneurship: Excellent
product/market fit, passion, superb execution, the ability to pivot, stellar team, good
funding, and wise spending. In Why Startups Fail, you’ll learn from the mistakes
Feinleib has seen made over and over and find out how to position your startup for
success. Why Startups Fail: Shows venture-backed startups and boot-strappers alike
how to succeed where others fail. Is equally valuable for companies still on the drawing
board as well as young firms taking their first steps. Takes you through the key
decisions and pitfalls that caused startups to fail and what you can learn from their
failures. Covers the critical elements of entrepreneurial success.
With over thirty years of experience in film, TV, and theater, Tricia Brouk uses her
platform to create a safe, inclusive space for others to learn how to share their stories.
The Influential Voice is a powerful reminder of the responsibility we have to use our
voices for good, and that by staying silent, we are preventing someone from hearing
our powerful story. When you become an influential voice and share your story, you can
change—and even save—a life.
Look back in your life and ask yourself this question, "Wasn’t it when you had a good
coach in your life that you experienced the most accelerated growth you've ever
experienced?" Then why don't you have a coach today? You'll be hard pressed to find
one top athlete, Olympian, or top CEO who doesn't have a skilled expert in their life
who finds and fills in their missing structures, has conversations with them that they
don't want to have, makes them do things they don't want to do, so that ultimately they
can become something they didn't even believe they could become. Everybody Needs
a Coach in Life will show you how to bust through both your business and personal
ceilings, aggressively expand your territory, and stimulate your growth in ways you can't
even imagine. Micheal Burt has won championships as a former head women's
basketball coach. He has infused his coaching acumen with his business and
entrepreneurial mindset. Burt embraces the concept of intense but positive and brings a
level of creativity, depth, and energy that very few coaches possess. He has the ability
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to cross over from the locker room to the boardroom and infuses ideas from both sport
and business into each other's arena in ways that only a championship coach can.
Everybody Needs a Coach in Life takes three decades worth of coaching and
condenses it into a book that can change the way you see every area of your life by
someone that knows how to get the most out of you.
Résumé - Pitch Anything de Oren Klaff Découvrez la méthode pour délivrer des pitchs
extrêmement efficaces, qui permettent de convaincre à tous les coups. Que vous
vendiez votre idée à des investisseurs ou que vous cherchiez à négocier un meilleur
salaire, la méthode décrite dans ce livre va changer la façon dont vous exprimez vos
idées. Le pitch n'est pas un art, mais plutôt une science qui fait appel à certaines lois et
méthodes. En vous appuyant sur la neuroscience, vous parviendrez à maitriser toutes
les étapes menant à un pitch réussi. Cette réussite ne dépend pas des efforts investis,
mais bien de la qualité de la méthode utilisée. En lisant ce résumé, vous allez
apprendre : la façon de structurer un pitch ; comment attirer l'attention de n'importe quel
type de personnalité ; qu'il n'est pas nécessaire d'exhiber trop de chiffres pour réussir
un pitch ; à quel point l'humour est un élément clé de l'exercice.
The world is captivated by a startup frenzy, yet ninety percent fail in the first few years.
Entrepreneurs start businesses in a daze of enthusiasm only to realize that running the
business and scaling it, requires the continuous lubricant of money. The close-knit
investor world is brutal with its own code and language. Entrepreneurs could spend
years receiving encouragement, smiles, and handshakes but no cheques. Nothing has
trained or prepared them for this world where one misstep could prove fatal for the
future of their business. You could spend years wandering or pause and master this
seemingly impossible task of raising timely finance. The book demystifies the world of
funding and provides actionable insights on how to prepare for it and engage with
investors, in a successful and timely manner. Tips on everything from preparing
oneself, planning one’s own business, crafting materials for investors and engaging
with investors for long-term funding, are covered in an easy and comprehensive
manner in this book. Give yourself and your business the best shot they deserve.
Scale your single-person business to profitability. Increase your audience, create
multiple products, and generate more profit. This book takes you through the entire
process of building a scalable business from the seemingly impossible place of "being
just one person." Most single-person businesses are stuck in a pattern of exchanging
time for money. Through this book, you will learn how to beat that feast or famine cycle
of work. Ask yourself the following questions: Do I have to do the work or can I
outsource it to someone else? Can I receive 1,000 orders tomorrow and handle it? Is
the process/delivery repeatable so anyone can do it? What You'll Learn Develop a
profitable, scalable business from what you’re doing now Create content and attract an
audience to that content Outsource your scalable process Scale your profit and money
management Optimize your growth and prioritize meeting and exceeding your goals
Who This Book Is ForConsultants, freelancers, owners of small to medium-sized
businesses, developers, and entrepreneurs
THE BESTSELLING AUTHOR OF PITCH ANYTHING IS BACK TO FLIP YOUR
ENTIRE APPROACH TO PERSUASION. Is there anything worse than a high-pressure
salesperson pushing you to say "yes" (then sign on the dotted line) before you're
ready? If there's one lesson Oren Klaff has learned over decades of pitching,
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presenting, and closing long-shot, high-stakes deals, it's that people are sick of being
marketed and sold to. Most of all, they hate being told what to think. The more you push
them, the more they resist. What people love, however, is coming up with a great idea
on their own, even if it's the idea you were guiding them to have all along. Often, the
only way to get someone to sign is to make them feel like they're smarter than you.
That's why Oren is throwing out the old playbook on persuasion. Instead, he'll show you
a new approach that works on this simple insight: Everyone trusts their own ideas. If,
rather than pushing your idea on your buyer, you can guide them to discover it on their
own, they'll believe it, trust it, and get excited about it. Then they'll buy in and feel good
about the chance to work with you. That might sound easier said than done, but Oren
has taught thousands of people how to do it with a series of simple steps that anyone
can follow in any situation. And as you'll see in this book, Oren has been in a lot of
different situations. He'll show you how he got a billionaire to take him seriously, how he
got a venture capital firm to cough up capital, and how he made a skeptical Swiss
banker see him as an expert in banking. He'll even show you how to become so
compelling that buyers are even more attracted to you than to your product. These
days, it's not enough to make a great pitch. To get attention, create trust, and close the
deal, you need to flip the script.

????:The greatest salesman in the world
One man’s journey towards finding his passion As most people who finally took
the plunge can relate, sooner or later you have to stand on the ledge that
separates danger and opportunity, from security and stagnation. It then becomes
a question of what direction to jump. In I Found Mine, Mohammed Zawad, shares
with us the stories that made him ‘Jump’. Perhaps the most striking thing about
this book is Mohammed’s talent for incorporating his life experiences and
lessons, into helping readers to understand his message. All the stories are
personal and relatable, regardless of the reader’s background. What's
noteworthy is how he gives you a glimpse of his personal life, the good, the bad,
and the ups and downs. His candour about his successes and failures make the
book a fabulous read. Mohammed Zawad possesses an amazing ability to
inspire, encourage, and motivate people to seek out and follow their dreams. I
Found Mine is for everyone; whether it’s someone who wishes to learn a new
skill, wants to go back to school, or is looking for an entirely new career but is not
sure where to start.
The best salespeople don't sell products: they sell themselves.A traditional sales
approach means making hundreds of calls while desperately hanging on to a
sliver of hope that one or two people might respond favorably to the
call...Purchase this in-depth summary to learn more.
Elevate your brand, rise above the crowd, and build tribe In Follow the Feeling,
strategy advisor Kai D. Wright answers a critical question plaguing
entrepreneurs, brand strategists, marketers, and leaders: how do you grow your
brand in a noisy world? Analyzing 1,500 fast-growing companies from Alibaba to
Zara, the Columbia University lecturer and Ogilvy global consulting partner
unpacks five branding secrets. Starting with behavioral economic principles and
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ending with a new systems-based approach to brand building, Wright offers
readers one metric that trumps the hundreds entangling brand value, feelings.
Follow the Feeling will show you how to best build and position your brand so you
can stand out from competitors, build a tribe, and engineer a positive feeling
across five important branding territories—lexicon, audio cues, visual stimuli,
experience, and culture. Sharing real-world lessons and practical advice he has
gained helping everyone from Sean Diddy Combs and Meghan Trainor to Bank
of America and HP develop and implement shareable, culturally-infectious
branding strategies. Through storytelling, global research, and practical tips, this
valuable book will help you and your organization: Efficiently create and deploy a
comprehensive brand strategy across the organization Quickly launch new
brands or reboot existing brands for growth Build tribes from audiences,
consumers, clients, and partners Lean into the convergence of communication,
culture, digital, and technology Regardless of industry or sector, branding is
essential for companies, non-profits, and even individuals. Follow the Feeling:
Brand Building in a Noisy World is a must-have resource for anyone from C-Suite
executives to aspiring entrepreneurs seeking to unleash the full potential of their
brand. And in this world of ever-increasing metrics paired with waning
attentiveness, the most important signal of brand health is how you, through your
brand, make people feel.
This is a Summary of Oren Klaff's Pitch Anything: An Innovative Method for
Presenting, Persuading, and Winning the DealWhen it comes to delivering a
pitch, Oren Klaff has unparalleled credentials. Over the past 13 years, he has
used his one-of-a-kind method to raise more than $400 million--and now, for the
first time, he describes his formula to help you deliver a winning pitch in any
business situation.Whether you're selling ideas to investors, pitching a client for
new business, or even negotiating for a higher salary, Pitch Anything will
transform the way you position your ideas.According to Klaff, creating and
presenting a great pitch isn't an art--it's a simple science. Applying the latest
findings in the field of neuroeconomics, while sharing eye-opening stories of his
method in action, Klaff describes how the brain makes decisions and responds to
pitches. With this information, you'll remain in complete control of every stage of
the pitch process.Pitch Anything introduces the exclusive STRONG method of
pitching, which can be put to use immediately:Setting the FrameTelling the
StoryRevealing the IntrigueOffering the PrizeNailing the HookpointGetting a
DecisionOne truly great pitch can improve your career, make you a lot of
money--and even change your life. Success is dependent on the method you
use, not how hard you try. "Better method, more money," Klaff says. "Much better
method, much more money." Klaff is the best in the business because his
method is much better than anyone else's. And now it's yours.Apply the tactics
and strategies outlined in Pitch Anything to engage and persuade your
audience--and you'll have more funding and support than you ever thought
possible.Available in a variety of formats, it is aimed for those who want to
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capture the gist of the book but don't have the current time to devour all 240
pages. You get the main summary along with all of the benefits and lessons the
actual book has to offer. This summary is not intended to be used without
reference to the original book.
The best salespeople don’t sell products: they sell themselves. A traditional
sales approach means making hundreds of calls while desperately hanging on to
a sliver of hope that one or two people might respond favorably to the call…
Purchase this in-depth summary to learn more.
????????????????????? ???????????????????? ????14??????????????????????
??????????????????????????????????????????????????????????????????????
??????????????????????????????????????????????????????????? ??????????
??????????????????????????????????????——??——????????????????????????
???????????????????????????????????????????????????……?????????????????
??????????????????????????????????????????????????????????????????????
???????????? ?????????????????????????????????????????????????????????
??????????????????????????????????????????????????????????????????????
??????????????????????????????????????????…… ?????????????????????????
??????????????????????????????????????????????????????????????????????
??????????????????????????????????????????????????????????????
?????????????????????????????????? ?????Time??? ??????????????????????
Cecilia Ahern???????,?????? ???????????????????? James McBride??????The
Color of Water??? ???????????????????????????????????????????
???????People? ??????????????????? ????????Los Angeles Times?
Never HIGHLIGHT a Book Again! Includes all testable terms, concepts, persons,
places, and events. Cram101 Just the FACTS101 studyguides gives all of the
outlines, highlights, and quizzes for your textbook with optional online
comprehensive practice tests. Only Cram101 is Textbook Specific. Accompanies:
9780071752855. This item is printed on demand.
This book will change the way you think about persuasion, and have you closing
deals in no time. These days, it's just not enough to make a great pitch. Over
decades of being marketed, pitched, sold (and lied) to, we've grown resistant to
sales persuasion. The moment we feel pressured to buy, we pull away. And if
we're told what to think, our defences go up. That's why Oren Klaff, bestselling
author of Pitch Anything, has devised a new approach to persuasion based on a
simple insight: everyone trusts their own ideas. Instead of pushing your idea on
your buyer, guide them to discover it on their own and they will get excited about
it. They'll buy in and feel good about the chance to work with you. In Flip the
Script, Klaff breaks down this insight into a series of actionable steps. You will
learn how to: *Achieve Status Alignment: Use a status tip-off, a strategically
placed remark that identifies you as an insider who can relate to your client's
concerns. *Close the Certainty Gap: Allay your buyer's fears about going into
business with you by delivering a flash roll, proving your expertise in the domain.
*Present Your Idea as Plain Vanilla: Don't overhype your product as a first-of-itsPage 5/12
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kind solution. The more you emphasise the familiar, reliable elements of your
product, the easier you make it for your buyer to say yes. Packed with examples
of the long-shot, often hilarious deals that Klaff has pulled off over the years, Flip
the Script is the most entertaining, informative masterclass in dealmaking you'll
find anywhere. It will transform your approach to pitching, leaving you fully
prepared to raise money, seal deals and keep your cool in the toughest business
situations.
This is a Summary of Oren Klaff's Pitch Anything: An Innovative Method for
Presenting, Persuading, and Winning the Deal When it comes to delivering a
pitch, Oren Klaff has unparalleled credentials. Over the past 13 years, he has
used his one-of-a-kind method to raise more than $400 million--and now, for the
first time, he describes his formula to help you deliver a winning pitch in any
business situation. Whether you're selling ideas to investors, pitching a client for
new business, or even negotiating for a higher salary, Pitch Anything will
transform the way you position your ideas. According to Klaff, creating and
presenting a great pitch isn't an art--it's a simple science. Applying the latest
findings in the field of neuroeconomics, while sharing eye-opening stories of his
method in action, Klaff describes how the brain makes decisions and responds to
pitches. With this information, you'll remain in complete control of every stage of
the pitch process. Pitch Anything introduces the exclusive STRONG method of
pitching, which can be put to use immediately: Setting the Frame Telling the
Story Revealing the Intrigue Offering the Prize Nailing the Hookpoint Getting a
Decision One truly great pitch can improve your career, make you a lot of
money--and even change your life. Success is dependent on the method you
use, not how hard you try. "Better method, more money," Klaff says. "Much better
method, much more money." Klaff is the best in the business because his
method is much better than anyone else's. And now it's yours. Apply the tactics
and strategies outlined in Pitch Anything to engage and persuade your
audience--and you'll have more funding and support than you ever thought
possible. Available in a variety of formats, it is aimed for those who want to
capture the gist of the book but don't have the current time to devour all 240
pages. You get the main summary along with all of the benefits and lessons the
actual book has to offer. This summary is not intended to be used without
reference to the original book.
Baby boomers have dominated the workforce for a long time, but these days they
are hitting retirement age in huge numbers. It's only a matter of time until gen
Xers and millennials monopolize the corporate c-suites. This shift will create
organic opportunities for young professionals to build thriving careers, rise to key
leadership positions, and boost their earning power. Still, it will be necessary for
gen Xers and millennials to build the right strategy because competition will be
fierce. Al Smith, III, a senior learning and development leader, equips you with
seven key behaviors to bolster your career. Get a glimpse into what is working
now, and forget about the outdated career advice that worked for your parents.
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You'll learn how to Understand the new normal of workplace demographics; Build
your brand with differentiated value; Add traction to your career development
strategy. The workplace is changing, and your career-advancement strategy
must change as well. Discover the new rules for the 21st century professional.
Your path to success starts with "The Gen X and Millennial Guide to a Thriving
Career."
? ???????? ????????????????????????? ???????????????????? ?????????——???
??????????????????? ?????——????????????????????
Google????eBay??????????????? ? ???????Nike+ app?? ???????????????????
??????????????????? ????????????app?????????? ??????????????????
??????????????????????????? ????????gamification??
?????????????????????????????????????????? ??????????? ????????????????
??????????????????????????????????????????????????????????????????????
?????????????????????…… ???? ??????????
???????????????????????????????????????? ?????????????
???????????????????????????????????????????????????????????????
????????????????????
????????????????????????????????????????????????????????
????????????????????8????? ??????????Octalysis?????????????????????????
??????????????????????????????????? ?????1?????????
????????????????????????????????????????????? ?????2 ???????
???????????????????????eBay??????????????????? ?????3??????????
?????????????????????????????????????? ?????4?????????
????????????????????????????? ?????5???????????
??????????????????????????????????? ?????6 ????????
Facebook???????????????????????????????????? ?????7 ??????????
?????????????????????????????????????????? ?????8???????
??app?????????????????????????????????? ??????????????????????????????
????????????????????????????????????????????????????????????????? ?
????????????? Esor????????
?????????????????????????????????????????????? ????Fourdesire????
????????????????? ????????????????????? ????? ??????????CTO?
??????????????? ???????????Lucky Diem???? ????Lithium????????
??????AIG???????? ????????????????????? ? ?????????????????????????????
??????????????????????????????????????????????????????????????????????
??????????????????????????????? ????????????????
??????????????????????????????? ? ?????????????????????????????????????
??????????????????????????????????????????????????????????????????????
??????????????????????????? ??????Fourdesire??? ? ??????????????????????
??????????????????????????????????????????????????????????????????????
????????????????????????????????? ?????????????????? ? ?……?????????????
?????——???????????????????????????????????????????????????????????????
???????????????????????????????????????????????????
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?????????????????????? ? ???????????????????????????????????????????
——????Susie Wee????????CTO ????????????? ——??????Nir Eyal??????????
?????????????????????????????????????????? ——??????Jeff
Gates????????????? ? ????? 1.???????????????? ?????????????2014?2015???
??????????????????Octalysis????14??????????????????????????????????????
????????????????? ? 2.???——?????????——??????? ????????????????????????
???????????……???????????????????????????????????????????? ?
3.???????????know-how???
??????????8????????Facebook?LinkedIn?Twitter?Candy Crush……?????????????
?????????????????????????????know-how?????????????????????????????? ?
4.???????????? ???????????????????????????????????????????
Do you want to attract new business? Do you want to create a lead magnet? Do
you want more clients, patients, and customers? Do you want to create a short
book rapidly ... and still get massive results? You are in the right place! Marketing
Fastrack attracted $250,000 of new business in just 90 days. You will get to see
the exact email, video, and follow-up sequence so you can model success and
build your business with a short book. Bestselling award-winning author, Aurora
Winter, MBA, reveals how to use storytelling for business success. She helps her
clients turn their words into wealth, wisdom, and wonder. Now she would like to
help you. Marketing Fastrack reveals how she used a little book as a lead
magnet to launch a successful new business -- and how you can do the same.
LEARN: > Why a book is the best marketing tool for experts, entrepreneurs,
leaders, and professionals > 3 Marketing mistakes even smart people make (and
what to do instead) > How to use a short book to attract new business > Ways
experts and entrepreneurs benefit from becoming published authors > Why
combining online marketing (videos, emails) with offline marketing (books)
produces the best results > How to rapidly create a book by speaking (rather
than typing) > Actual results achieved by a book based on just one hour of talking
> And more! This little gem of a book is not some ivory-tower theory but is written
by a go-getter with a track record of success. - Kelly Sullivan Walden, bestselling
author Aurora Winter is a marketing expert who has launched three 7-figure
businesses. She has a simple 3-step recipe you can use right away. - Jenny
Toste, CBS-TV Start reading Marketing Fastrack today!
NOTE IMPORTANTE: Ceci est un résumé et non l'original du livre. Si vous
voulez acheter le livre, copier ce lien dans votre navigateur web: https:
//amzn.to/2v3D2hoUn résumé à lire absolument du livre de Oren Klaff: PITCH
ANYTHING: Vous allez y découvrir la méthode d'Oren Klaff pour délivrer des
pitchs extrêmement efficaces, qui permettent de convaincre à tous les coups.
Que vous vendiez votre idée à des investisseurs ou que vous cherchiez à
négocier un meilleur salaire, la méthode décrite dans ce livre va changer la façon
dont vous exprimez vos idées. Le pitch n'est pas un art, mais plutôt une science
qui fait appel à certaines lois et méthodes. En vous appuyant sur la
neuroscience, vous parviendrez à maitriser toutes les étapes menant à un pitch
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réussi. Cette réussite ne dépend pas des efforts investis, mais bien de la qualité
de la méthode utilisée.
Business owners today are constantly faced with difficult challenges and eight of ten
new businesses will not survive the first five years. Competition is difficult and building a
sustainable, profitable business is arguably the most challenging sport in all of business
today. In The Ultimate Business Tune Up Rich Allen combines the experiences of his
father’s own small business, his personal experiences running and growing a business,
and his learning from advising hundreds of small business owners into a powerful, stepby-step guide for small business owners everywhere. Rich introduces a model that is
both easy to understand and powerful when used to make strategic business decisions.
Gold Medal Winner--Tops Sales World's Best Sales and Marketing Book “Fast, fun and
immensely practical.” —JOE SULLIVAN, Founder, Flextronics “Move over Neil Strauss
and game theory. Pitch Anything reveals the next big thing in social dynamics: game for
business.” —JOSH WHITFORD, Founder, Echelon Media “What do supermodels and
venture capitalists have in common? They hear hundreds of pitches a year. Pitch
Anything makes sure you get the nod (or wink) you deserve.” —RALPH CRAM, Investor
“Pitch Anything offers a new method that will differentiate you from the rest of the
pack.” —JASON JONES, Senior Vice President, Jones Lang LaSalle “If you want to
pitch a product, raise money, or close a deal, read Pitch Anything and put its principles
to work.” —STEVEN WALDMAN, Principal and Founder, Spectrum Capital “Pitch
Anything opened my eyes to what I had been missing in my presentations and business
interactions.” —LOUIE UCCIFERRI, President, Regent Capital Group “I use Oren’s
unique strategies to sell deals, raise money, and handle tough situations.” —TAYLOR
GARRETT, Vice President, White Cap “A counter-intuitive method that works.” —JAY
GOYAL, CEO, SumOpti About the Book: When it comes to delivering a pitch, Oren
Klaff has unparalleled credentials. Over the past 13 years, he has used his one-of-akind method to raise more than $400 million—and now, for the fi rst time, he describes
his formula to help you deliver a winning pitch in any business situation. Whether
you’re selling ideas to investors, pitching a client for new business, or even negotiating
for a higher salary, Pitch Anything will transform the way you position your ideas.
According to Klaff, creating and presenting a great pitch isn’t an art—it’s a simple
science. Applying the latest findings in the field of neuroeconomics, while sharing eyeopening stories of his method in action, Klaff describes how the brain makes decisions
and responds to pitches. With this information, you’ll remain in complete control of
every stage of the pitch process. Pitch Anything introduces the exclusive STRONG
method of pitching, which can be put to use immediately: Setting the Frame Telling the
Story Revealing the Intrigue Offering the Prize Nailing the Hookpoint Getting a Decision
One truly great pitch can improve your career, make you a lot of money—and even
change your life. Success is dependent on the method you use, not how hard you try.
“Better method, more money,” Klaff says. “Much better method, much more money.”
Klaff is the best in the business because his method is much better than anyone else’s.
And now it’s yours. Apply the tactics and strategies outlined in Pitch Anything to
engage and persuade your audience—and you’ll have more funding and support than
you ever thought possible.
You have a fantastic idea, product or service to sell but if you can't get in front of your
decision maker, it's worthless. Many salespeople or entrepreneurs fear making a
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telephone call to sell their product or to gain the face-to-face appointment because of
the potential rejection. This is a system to follow so you can have a template to make
successful calls. It describes the 5ive 'P's of telephone success and this system has
already generated over 14,000 sales appointments. Win over the gatekeeper. Create a
compelling story. Get to the heart of the problem and deliver a powerful message.
Overcome the six call responses with effective objection handling. If you want to spend
more time in front of decision makers and less time prospecting, then this book is for
you.
A two-volume Chinese edition of The Snowball: Warren Buffett and the Business of
Life. This comprehensive, authorized, biography of the greatest investment mind of the
century, is a product of over 5 years of research and interviews. A New York Times
bestseller of non-fiction, the biography focuses on Buffett as a human being, and his
principles and wisdom.
Pitch Anything: An Innovative Method for Presenting, Persuading, and Winning the
DealMcgraw-hill
NEW, AWARD-WINNING BOOK BY BESTSELLING AUTHOR (Best Business Book
Pinnacle Award Spring 2021, Best Business Book Award 2021 LA Book Festival,
Literary Titan Book Award). DO YOU WANT TO TURN YOUR WORDS INTO
WEALTH? Do you want to create multiple streams of income with your successful
business, brand, and book? Hi! I’m Aurora Winter and I left my lucrative career as a TV
executive decades ago to become a full-time author, trainer, and entrepreneur. Using
storytelling for business, I created a life of freedom, creativity, and contribution. I help
my clients turn their words into wealth, wisdom, and wonder. Now, I would like to help
you. My clients win hearts and minds with their communication skills. They have started
new chapters, escaped 9 to 5, and made a difference. They have written bestselling
books, given TEDx talks, appeared on TV, raised venture capital, and won awards.
Why not you? Learn: > 7 ways to profit from publishing your book > How to use
storytelling for business success > The art of public speaking > How to create multiple
streams of income > Why your book is your best marketing tool > How to communicate
your ideas and pitch anything > The neuroscience behind memorable messages > How
to use new technologies to write 8,000 words per hour Top leaders have extraordinary
communication skills. Discover what top experts, entrepreneurs, CEOs, lawyers,
doctors, and other professionals do differently to get the lion’s share of attention,
opportunity, and income, and how you can do the same. Use the blueprints in this book
to create multiple streams of income with your successful book, brand, and business.
Do yourself a favor and start reading TURN WORDS INTO WEALTH today!
Traditional Chinese edition of The Untethered Soul: the journey beyond yourself. As a
spiritual teacher, Michael Singer takes us step by step through the practice of
intellectual Yoga; help liberate us from our self-image and become a happy and
creative soul. In Traditional Chinese. Distributed by Tsai Fong Books, Inc.

LEARN HOW TO SELL OR BE SOLD LIKE GRANT CARDONE, THE WOLF OF
WALL STREET, JORDAN BELFORT, AND PITCH ANYTHING LIKE OREN
KLAFF. PERSUASION TIPS AND BONUS MATERIAL MASTERY FROM TAI
LOPEZ I wrote this book for you as a fusion of the greatest sellers on earth. I've
never hear of this before, have you?Have you ever wanted to know the secrets
behind the masters of sales and influence? Are you stuck in selling, or even in
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life? This book is a concise guide to understanding the basics from the masters
of persuasion, how to sell, and how to influence. I take you on a power packed
trip into each of these master's theories- from how to sell, philosophy, pitching,
and social media marketing.I am jumping out of my sin to write the next one! I
love exploring the Matrix of selling knowledge. There is no one way. The best
way to sell appears to be a blend. HERE IT IS!YOU SEE, I HAD THIS IDEA
THAT A FUSION BOOK WOULD BE REALLY FUN, AND VERY HELPFUL FOR
ANYONE WANTING TO QUICKLY IMPROVE. Nowhere have I yet found a
comparative look at the masters of selling with a candid discussion around the
differences and commonalities. HERE IS A PREVIEW OF WHAT YOU GET IN
THIS POWERFUL BOOK LEARN TO SELL OR BE SOLD LIKE GRANT
CARDONE LEARN TO SELL AND PERSUADE LIKE THE WOLF OF WALL
STREET, JORDAN BELFORT LEARN TO PITCH ANYTHING LIKE OREN
KLAFF LEARN THE SECRETS I LEARNED FROM TAI LOPEZ ABOUT
MODERN SELLING BECOME EMPOWERED FAST WITH THIS SHORT BOOK
TAKE ACTION NOW, AND EASILY EXPAND YOURSELF BY LEARNING
FROM THIS FUSION FROM THE MASTERS. SHORT, SWEET, AND
AVAILABLE FOR NEXT TO NOTHING FOR WHAT YOU ARE GETTING I kept
this book short, but I packet it full of useful details. It is a fusion of the best, which
ultimately is leverage for you. WITH THIS BOOK YOU ARE USING LEVERAGE
BY STANDING ON THE SHOULDERS OF GIANTS. AND I EXPLAIN THINGS
IN A WAY THAT YOU CAN QUICKLY UNDERSTAND. YOU WILL NEVER SEE
THE WORLD OF SELLING THE SAME AGAIN. CONGRATULATIONS FOR
FINDING THIS BOOK. IF YOU LACK TIME BUT WISH TO PROGRESS IN LIFE
AND SALES, THAT YOU GIVE IT A GO. THANKS! DK HAYHURST
Master cold-calling and eliminate rejection forever In the newest edition of Smart
Calling: Eliminate the Fear, Failure, and Rejection from Cold Calling, celebrated
author and sales trainer, Art Sobczak packs even more powerful insight into what
many people fear: prospecting by phone for new business. This best-selling
guide to “never experiencing rejection again” has consistently found its way into
the Top 20 in Amazon’s Sales category, because its actionable sales tips and
techniques have helped many minimize their fears and eliminate rejection. The
newest edition builds upon the very successful formula of the last edition to help
sales professionals take control of their strategy and get more yeses from their
prospects. With new information, this info-packed release provides powerful
sales insights, including: The foundational concepts of cold calling, featuring reallife examples you can carry with you into your sales career Multiple case studies
and messaging from successful salespeople across the globe, providing even
more insight into what works and what's a waste of your time New methodologies
that are proven to push you past your fear and into the world of successful
prospecting Free access to Art Sobczak’s Smart Calling Companion Course,
where he builds on the many techniques and strategies in the book, and will
update it with new material and tech resources so that you will always have the
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current best practices and tools. If you’re failing to convert your prospects into
dollars, Smart Calling will help you push past the obstacles holding you back until
you’re an expert at taking a “no” and turning it into a “yes.”
Matthew Loop has coached and trained thousands of entrepreneurs in more than
twenty-five countries. Millions of people have viewed his free social media
business-growth tutorials online. Now for the first time, he’s packaged ten years
of experience into a tactical blueprint that reveals the common denominators of
the Internet's highest-paid movers and shakers. In Social Media Made Me Rich,
he shows you how to harness these same strategies so you can profit big from
networks like Facebook, Instagram, YouTube, Twitter, Pinterest, Amazon, and
Google.
An Easy to Digest Summary Guide... ??BONUS MATERIAL AVAILABLE
INSIDE?? The Mindset Warrior Summary Guides, provides you with a unique
summarized version of the core information contained in the full book, and the
essentials you need in order to fully comprehend and apply. Maybe you've read
the original book but would like a reminder of the information? ? Maybe you
haven't read the book, but want a short summary to save time? ? Maybe you'd
just like a summarized version to refer to in the future? ? In any case, The
Mindset Warrior Summary Guides can provide you with just that. Lets get
Started. Download Your Book Today.. NOTE: To Purchase the "Pitch
Anything"(full book); which this is not, simply type in the name of the book in the
search bar of your bookstore.
Traditional Chinese edition of To Sell is Human: The Surprising Truth about
Moving Others by Daniel Pink, a bestselling book for its evidence based
explanations of why we are all in sales now - whether professionally or
personally. Pink is the author of the long running New York Times bestsellers
"Drive" and "A Whole New Mind. In Traditional Chinese. Annotation copyright
Tsai Fong Books, Inc. Distributed by Tsai Fong Books, Inc.
This book is a practical guide to personal and business negotiations. It is unique
in going beyond the bargaining phase of negotiation to cover the entire process
from your decision to negotiate through an evaluation of your negotiation
performance. Also included are tools such as a negotiation planner, "decision
trees" for calculating negotiation alternatives, psychological tools for increasing
negotiation power, and tools for assessing your negotiation style.
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