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This book is an in-depth study of how to promote
integrity and avoid fraud & corruption in the work of
international organisations, in particular multilateral
development banks, such as the European
Investment Bank, World Bank, Asian/InterAmerican/African Development Banks and European
Bank for Reconstruction and Development. A
number of issues are reviewed, including
procurement, compliance, corporate governance,
business ethics, anti money laundering and a
number of relevant case studies highlighted. In
addition, effective methods and tools of prevention,
proactive monitoring and detection are reviewed
and, if misconduct is identified, sanctioning the
perpetrators of such misconduct is discussed.
Vol. 1 Report is also available (ISBN
9780215035080)
An international version of the existing 'Form of
Contract'. Various additional clauses to meet the
special requirements of international projects, they
are written in a more internationally accessible and
user-friendly English language and specific
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references to UK law have been removed.
The law of contract is the legal framework within
which all business activity is conducted. It is vital for
those in business to understand its basic principles
and their commercial implications. Many businesses,
however, evidently still believe that in the absence of
a signed document no contract can exist, and may
routinely sign documents that contain small print.
Commercial Contracts provides an accessible guide
to the basic principles of contract law and places
them clearly and concisely in their commercial
context. Using real examples, two practicing lawyers
introduce English contract law, assuming no prior
knowledge of the subject. They highlight areas
where practical problems arise and examine
possible solutions, with the aim of showing not only
how to recognize these problems but how to deal
with them in practice.
Buses are a key local service, but usage has been in
decline since the 1950s. The Transport Act 1985
introduced deregulation, but that has failed to
reverse that decline. The report examines the
particular problems local authorities face in
developing and implementing effective bus
strategies. It is clear to the Committee that, for many
areas, including all major metropolitan areas outside
London, the current regime is not working. The
Committee recommends more flexibility, and is
particularly attracted by Quality Contracts. These
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would replace open competition with a licensed
regime. Operators bid for exclusive rights to run bus
services on a route or group of routes, on the basis
of a local authority service specification. Independent
Traffic Commissioners are another development that
the Committee welcomes, and would like to see
them have a higher profile and more resources and
powers, especially to enforce Quality Contracts and
penalise operators who do not meet their obligations.
Others areas covered in the report are: securing
socially necessary services outside the PTAs;
congestion and bus priority; concessionary fares;
and the image of the bus.
The Modern Law of Contractbuilds on the success of
the popular Principlesof Contract Law. Taking
account of a variety of theoretical approaches:
economic, sociological and empirical, the book
combines meticulous examination of authorities and
commentary with a modern and contextual
approach. The range of material covered, combined
with an accessible style, means that this book meets
the needs of all undergraduate contract courses,
enabling students to gain a profound understanding
of this pivotal field. It will also be useful for students
studying contract law as part of another discipline.
`This primer on the global politics of social policy ...
is essential reading for students as well as others
seriously interested in improving the human
condition. Nuanced and critical, Deacon's book
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offers a much needed and constructive guide to the
complex supra-national debates over rights,
regulation and redistribution impinging on social
welfare all over the world' - Jomo K.S., United
Nations Assistant, Secretary-General for Economic
Development `This book is very timely and
addresses many issues that are en vogue at the
moment. It relates social policy studies to other fields
such as global governance and development studies
and thus opens up new discussions in the subject
area' - Dr Antje Vetterlein, University of Oxford
Global Social Policy and Governance offers an
authoritative understanding of the way social policies
at national and supra-national level are shaped in
the context of globalisation. The book: " evaluates
national social policies advanced by international
organisations. " examines policies addressing global
social redistribution, regulation and rights. "
highlights the roles of global actors, including
INGOs, consultants, think tanks, task forces and
global policy advocacy coalitions. " explores the
political obstacles to reforms in global social
governance, " outlines the growing importance of
global social movements. " presents arguments for
more effective global and regional social policies. " is
illustrated by case studies, further reading sections
and a glossary. Global Social Policy and
Governance will be an essential text for students of
social policy, development studies and international
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relations. It will also be invaluable reading for those
shaping social policies in international organisations
and those in social movements seeking to influence
them. Bob Deacon is Professor of International
Social Policy at the University of Sheffield.
Capitalism is the only complex system known to us that can
provide an efficient and innovative economy, but the financial
crisis has brought out the pernicious side of capitalism and
shown that it remains dependent on the state to rescue it
from its own deficiencies. Can capitalism be reshaped so that
it is fit for society, or must we acquiesce to the neoliberal view
that society will be at its best when markets are given free
rein in all areas of life? The aim of this book is to show that
the acceptance of capitalism and the market does not require
us to accept the full neoliberal agenda of unrestrained
markets, insecurity in our working lives, and neglect of the
environment and of public services. In particular, it should not
mean supporting the growing dominance of public life by
corporate wealth. The world’s most successful mature
economies are those that fully embrace both the discipline of
the market and the need for protection against its negative
outcomes. Indeed, a continuing, unresolved clash between
these two forces is itself a major source of vitality and
innovation for economy and society. But maintenance of that
tension depends on the enduring strength of trade unions and
other critical groups in civil society - a strength that is
threatened by neoliberalism’s increasingly intolerant onward
march. Outlining the principles for a renewed and more
assertive social democracy, this timely and important book
shows that real possibilities exist to create a better world than
that which is being offered by the wealthy elites who
dominate our public and private lives.
This study explains how Westland dominated British
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helicopter production
and why government funding and
support failed to generate competitive "all-British"
alternatives. In doing so, the book evaluates broader
historiographic assumptions about the purported "failure" of
british aircraft procurement during the early post-war period
and considers the scope and limitations of licensed
production as a government-mandated procurement strategy.
Improved efficiency and effectiveness in the construction
industry provide huge potential savings. Various forms of
relational contracting such as partnering, alliancing, public
private partnership (PPP), and joint venture are good
examples of this. Relational Contracting for Construction
Excellence presents the principles of relational contracting,
practicalities and a series of short case studies. Principles
begins with the fundamentals then covers development in
major countries, definitions of relational contracting, their
benefits, difficulties, critical success factors and key
performance indicators. Practice includes the relational
contracting approach and process in general, and significant
factors which make workshops successful, at whatever stage
of the process. A number of real-life case studies from the
UK, USA, Australia, and Hong Kong are provided. Since the
book draws on a combination of practical consultancy works
and university research, a wide range of readers will find it
useful, i.e. from industrial practitioners to undergraduate
students.
Recent significant developments in the European space
sector have had an impact on business and the growth of
national and European commercial space law. This book
analyses and assesses the legal issues and key factors
influencing the space sector in Europe. It is an up-to-date
guide to the regulatory background of space projects and
examines the typical legal problems which need to be solved
by practitioners in the field. Taking into account public and
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commercialPublic
international
law and practice, this book
examines substantive issues of law specific to launchers,
satellite manufacturers and space service providers with
contributions from leading experts and practitioners in the
field of European space law and policy.
This guide will benefit new and experience users explaining
the way in which contracts are intended to work, complete
with an explanation of each. It introduces the various contract
formats outlining where each should be applied in practice
and giving steps to begin working with them. This
international edition covers the 2007 international versions of
the Red Book, Green Book, Burgundy Book and Yellow Book.
Readership: Contractors, Procurement Departments, Legal
Departments/libraries, Consultants, Government Bodies,
Quantity Surveyors, Civil Engineers Category: All aspects of
chemical and process engineering, civil engineering, quantity
surveying, utilities construction, engineering construction.
Do you find competitive tendering stressful and timeconsuming? Do you constantly bid for new contracts with
limited success? Do you spend money on great bid writers,
but still don't achieve your growth targets? Is bidding
something that happens separately from your other business
processes? Then it's time to review your business
development processes.*Do tender releases take you by
surprise? Learn how to get advanced knowledge of upcoming
tenders, so that you can prepare in advance.*Struggling to
decide whether to bid for a contract or not? Have a clear
process to make a definite decision - fast.*Daunted by bidder
interviews? Discover a simple tool which will make
preparation and negotiation easy.*And much much more.This
practical guide explains how to set up a business
development cycle in your organisation so that you know
what to bid for when it is coming up, and how you can
prepare effectively. This means that a lot of the hard work is
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done before
the tender
is released, making the bidding
process less stressful. Also learn tips and tools to use to
prepare and submit the best bid that you can, to increase
your chances of success. Based on over 20 years' extensive
work with organisations of all sizes, this practical guide is
aimed primarily at anyone bidding for public sector contracts
in the UK. Author Deborah Oxberry runs her own successful
business development company and has helped a range of
organisations win new business worth many millions of
pounds. If you want to bid strategically and win significant
new contracts, BUY YOUR COPY today.
Privity of Contract offers a unique perspective of how the
Contracts (Rights of Third Parties) Act 1999 works in practice.
Issues covered include: the operation of the doctrine of privity
prior to its repeal; the scope and impact of the 1999 Act; and
the operation of the 1999 Act in the most important
commercial contexts to which it is applicable. It also
incorporates discussion and the text of the Law Commission
reports, whose proposals produced the bill that ultimately
passed into law.
The problems inherent in the traditional design-bid-build
procurement method often lead to the adversarial working
relationships within the construction industry. Target cost
contracts, accompanied by a gain-share/pain-share
arrangement serving as a cost incentive mechanism, have
emerged in the United States, the United Kingdom, Australia
and Hong Kong with the aim of achieving better value for
money and more satisfactory overall project performance
under a collaborative working relationship. This book presents
the underlying principles, practicalities and a series of short
case studies of applying the target cost contracting strategy.
Principles begin with the fundamentals then cover the
development of target cost contracting in major
countries/cities, definitions of target cost contracting,
Page 8/21

File Type PDF How To Win Uk Contracts The
Ultimate Guide To Finding Tendering And
Winning
Public Contracts
perceived benefits,
potential difficulties and critical success
factors for implementation. Practices include the target cost
contracting approach and process in general, the key risk
factors, risk assessment model, risk allocation and risk
mitigation measures for target cost contracts in particular,
together with a conceptual framework for the performance
measurement of target cost contracts. Several short real-life
case studies from the United Kingdom, Hong Kong, Australia
and New Zealand are provided for further illustration. The
book will appeal to a wide spectrum of readers from industrial
practitioners to undergraduate students, researchers and
academics interested in construction contracts and
procurement methods.
Services outsourcing is an increasingly attractive option for
firms seeking to reduce costs and achieve service
improvements. Many organisations now choose to transfer
responsibility for entire functiions such as human resources,
finance and information technology services to both local and
global vendors. Yet outsourcing such functions is a complex
process, one that is driven by factors that transcend cost
considerations alone. Issues such as service design,
unbundling processes, managing work across different
cultures and time zones, and business process redesign have
all become important elements of managing services
outsourcing arrangements. This book uses tools and
techniques from a variety of disciplines to show how to plan,
implement and manage services outsourcing arrangements
successfully. Based on in-depth analysis of large-scale
outsourcing arrangements across a wide range of sectors,
this is an excellent resource for both academics and
practitioners who wish to understand more about this complex
phenomenon.
In its 114th year, Billboard remains the world's premier
weekly music publication and a diverse digital, events, brand,
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content and
data licensing
platform. Billboard publishes the
most trusted charts and offers unrivaled reporting about the
latest music, video, gaming, media, digital and mobile
entertainment issues and trends.
This book offers an accessible introduction to all aspects of
American contract law, useful to both first-year law students
and advanced contract scholars. The book takes the reader
from contract formation through interpretation and remedies,
considering both the practical and theoretical aspects
throughout.
How to Win UK ContractsThe Ultimate Guide to Finding
Tendering and Winning Public ContractsWriting Bids and
Tenders: Why Good Bid Writing Won't Win You New
BusinessSecuring Business Growth by Implementing a
Business Development Cycle
Losing any contract during the rebid phase has a major
impact on a business. Investment in time, effort and
resources on rebids can underpin significant increases in
growth, at a lower cost than from new business alone.
Winning Your Rebid will help incumbent contractors to
increase their chances of retaining an existing contract which,
whilst it includes the skills of bidding for new contracts,
requires a significantly different set of actions and processes
in order to be consistently successful. The book takes the
reader through all the preparations over the period of a
contract that will put them in the best position to win their
rebid, and gives advice, techniques and ideas for how to run
and deliver it successfully.
“Derivatives / Hedging” Deals by Citibank, Standard
Chartered Bank and Deutsche Bank, with Sri Lanka
Government’s Petroleum Corporation, analytically and
interestingly raises ethical, moral and legal issues, as to
whether deals perpetrated by Banks, with their own customer,
whose poor financials were known to them, were dubious and
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,i>illegal; with
Banks
also having compromised public officers,
with foreign trips to educate them on derivatives / hedging.
The Author analytically exposes the true nature of such
transactions, and how they work, though sophisticatedly
described to camouflage and confuse, to achieve the
objective of raping customers to make unconscionable profits;
disclosing how gullible elected and selected public officers
are, and how they are manipulated, through sophisticated
and devious means; demonstrating that whilst countries
courageously stand up to international or regional political
associations, intriguingly lack the ability to stand up to Banks,
conducting operations upon licenses granted by monetary
authorities of such country. The Author also exposes the
reality of how professionals conduct themselves, within and
outside Courts of law, demonstrating classic instances of
‘unequal treatment before the law’, making a mockery of the
tenet – ‘all are equal before the law, no one being above it’,
sacrosanctly pontificated and propounded on podia. The
Author raises in discerning minds, issues of contempt of
Court and judicial bias, citing Opinions in the House of Lords,
United Kingdom in re – Pinochet, former Chilean President;
shockingly also exposing, how the media manipulatively
operates driven by hidden agendas. This book is very
interesting and absorbing to read, and imparts incisive
knowledge on a variety of subjects, dealt with in an objective,
analytical and rational manner, exposing socio-political
realities. It is an invaluable book to those concerned with
sophisticated financial instruments and scams, which have
scandalized financial sectors, warranting stimulus packages
from Governments, and to legal/financial academics and
professionals.

The fully revised new edition of this well known and
respected book is characterized by the more
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international perspective it has taken on through
contributions from internationally known authors and
a final section on international logistics which
examines in turn strategies for West and East
Europe, the Far East and North America. Logistics
has a key strategic role to play in the long-term plans
of major companies, and is recognized as a vital part
of every organization. To a large extent this crucial
new role is due to an expanded view of logistics,
which now includes all the activities related to the
supply chain from initial suppliers through to final
customers. This book provides a wealth of useful
ideas and practical information on all the current and
future trends in logistics and distribution. Written by a
host of contributors drawn from industry, constancy
and education, this book provides new insights into
the most significant aspects of logistics, including:
developments in logistics supply chain strategies
lean logistics efficient customer response logistics in
different countries partnering and strategic alliances
re-engineering the logistics function From logistics
professionals, consultants, professors and students
to managers from different backgrounds who want
an appreciation of current trends in the subject, this
book is essential reading. About the author: Donald
Waters, a past member if the Institute of Logistics
and currently a member of the Canadian Association
of Logistics Management, has lectured weekly on
logistics, operational research and management
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science, and has brought his academic career to
fruition as Professor of Operations Management at
the University Calgary, Canada. He is also the
author of Operations Management in the Kogan
Page Fast Track MBA Series. Features
This is a companion volume to the main NAO report
(HCP 33-I, session 2006-07, ISBN 0102942323) and
it contains details of 24 case studies which form the
basis of the NAOs analysis of factors that contribute
to successful delivery of IT-enabled programmes
and projects which have achieved tangible benefits
for citizens and taxpayers. Drawn from the public
and private sectors in the UK and overseas, these
case studies include: i) the Department for Work and
Pensions Payment Modernisation Programme which
cost £824 million and has transformed the payment
of benefits and pensions through direct bank
payments; ii) the Oyster electronic smartcard
introduced by Transport for London in 2003 and a
capital cost of £40 million; and iii) from the private
sector, the UK trade associations chip and PIN
programme at a cost of £1.1 billion.
Awarding services to providers is a risky business for
buyers. They don't want any nasty surprises. This
book will help you convince buyers that yours is the
best organisation to deliver the service.* Do you
describe a good service solution, but fail to convince
buyers to contract with you? Learn how to provide
proof that yours is the best offer.* Are your bids
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technically sound, but lack colour and interest?
Uncover a simple trick to add life and colour to your
answers.* Selling to buyers who don't know your
organisation? Quickly help buyers understand the
scope and scale or your organisation, even if they've
never heard of you before. * And much much
more.This practical guide will clearly explain how to
establish a knowledge bank of evidence, and more
importantly, how to use that evidence to write
winning tender answers. This will help you to win
more business and make the whole tendering
process less stressful.Based on over 20 years'
extensive work with organisations of all sizes, this
practical guide is aimed primarily at anyone bidding
for public sector contracts in the UK. Author Deborah
Oxberry runs her own successful business
development company, and has helped a range of
organisations win new business worth many millions
of pounds. If you want to increase your competitive
edge and make bid writing easier, BUY YOUR
COPY today.
How did Britain’s economy become a bastion of
inequality? In this landmark book, the author of The
New Enclosure provides a forensic examination and
sweeping critique of early-twenty-first-century
capitalism. Brett Christophers styles this as ‘rentier
capitalism’, in which ownership of key types of
scarce assets—such as land, intellectual property,
natural resources, or digital platforms—is all-important
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and dominated by a few unfathomably wealthy
companies and individuals: rentiers. If a small elite
owns today’s economy, everybody else foots the
bill. Nowhere is this divergence starker, Christophers
shows, than in the United Kingdom, where the
prototypical ills of rentier capitalism—vast inequalities
combined with entrenched economic stagnation—are
on full display and have led the country inexorably to
the precipice of Brexit. With profound lessons for
other countries subject to rentier dominance,
Christophers’ examination of the UK case is
indispensable to those wanting not just to
understand this insidious economic phenomenon but
to overcome it. Frequently invoked but never
previously analysed and illuminated in all its depth
and variety, rentier capitalism is here laid bare for
the first time.
`Copyright, Contracts, Creators provides a new and
original analysis on the relationship between owners
and creators and recommendations for legislative
change to re-balance the relationship. It is a mustread for the intellectual property legal community
and anyone interested in the promotion of creative
works.'- Marshall Rothstein, Justice of the Supreme
Court of Canada `Dr Giuseppina D'Agostino is a
protector of the arts, and her work on intellectual
property is designed not only to bring law and order
to our digital universe but to bring hope to the artists,
poets and writers whose only hope of pursuing their
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artistry is to earn income for their craft. A wonderful
book by one of the most wonderful and forward
thinking minds in this subject area.' -Tony Chapman,
Founder and CEO, Capital C, Canada `Dr D
`Agostino has produced an important, carefully
documented and courageous study that deserves to
be widely read and discussed and (dare one say?)
even to have its message heeded.' - David Vaver,
University of Oxford, UK. Copyright, Contracts,
Creators evaluates the efficacy of current copyright
law to address the contracting and use of creative
works. It looks in particular at freelance works and
argues that their copyright treatment on a national
and international level is inadequate to resolve
ambiguities in the contracting and uses of the work.
Giuseppina D'Agostino discusses how historically
laws and courts were more sympathetic to creators,
and how the Internet revolution has shifted the
scales to favour owners. Consequently, creators
often find themselves at opposing ends with
copyright owners, and in a disproportionately weaker
bargaining position that places tremendous strain on
their livelihoods. She argues that this predicament
puts society at risk of losing its most valued asset:
professional creators. The author calls for a new
framework to justify legislative provisions and
resolve ambiguities while suggesting principles and
mechanisms to address the inadequate treatment of
freelance work.
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This volume identifies the most critical driver for cooperative behavior—“Trust”. Its legal and behavioral
implications will be carefully examined. Furthermore,
a case study on the Mass Transit Railway Tseung
Kwan O extension will help illustrate both theory and
practice in perspective.This book provides a
comprehensive discussion on trust in co-operative
contracting. Directed from both management and
legal perspectives with findings supported by
empirical researches, it is hoped that professionals,
researchers and students will find the book
interesting. Published by City University of Hong
Kong Press. ????????????
How To Write Bids That Win Business brings
together over 30 years of know-how in creating and
crafting successful bids for tendered contracts. This
book is an invaluable guide for bid managers and bid
writing teams. It shows you how to: - create a bid
writing strategy that plays to your organisation's
strengths - increase your success rate by focusing
on bids you are more likely to win - avoid at the
outset bidding for contracts you don't want to win embed robust bid writing management systems that
deliver results time after time - ensure you follow the
three golden rules for bid writing success Based on
extensive research, How To Write Bids That Win
Business explains what bid evaluators are really
looking for, by deconstructing the questions asked
and explaining how to answer them to achieve top
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scores. Parts I to III guide you through the complete
bid creation process, providing the tips, techniques
and tactics for maximising your effectiveness at the
shortlister interview. In Part IV the book examines
the forces shaping the future of bid writing, and
outlines the three key factors for success in the
years to come. Co-authors Martyn Curley and
Stephen Oldbury, co-founders of Bidwriting.com,
have advised many UK business-to-business
organisations across 35 commercial sectors. David
Molian was for many years Director of Cranfield
School of Management’s renowned Business
Growth Programme and has consulted for numerous
companies on developing their brands and growing
their businesses. He is a Criticaleye Thought Leader
and remains a visiting Fellow at Cranfield. If you are
looking to take your organisation’s bidding
performance to the next level, improving profitability
and morale throughout the business, How To Write
Bids That Win Business is the book you need.
The broad range of opportunities available in IT coupled
with the current skills shortage make it an ideal time for
you to make your name in this rapidly developing sector.
For anyone who wants to be the best and thinks they
have what it takes to make it to the top, this book offers a
wealth of advice and insider's tips on making it in the
world of IT. Informative and inspirational, the book is
packed with case studies, interviews with people working
in the field and profiles of a number of major employers
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WithContracts
advice on the key skills you need to
develop and detailed information on specific elements of
a wide variety of IT jobs, this book tells you: where to find
the top jobs how to get the top jobs, and how to get even
higher once you are on your career fast-track. Complete
with contact points, useful Web sites and addresses, this
book is your guidebook to the top of the IT ladder.
This new edition of Craftingand Executing Strategy
continues to provide a valuable resource forEuropean
readers while embracing new and updated core
concepts and key theoriesin strategy. Throughout the
text you will find a range of examples thatillustrate how
strategy works in the real world and encourage the
practicalapplication of learning. Complementing the
chapters is a section of new casesproviding in-depth
analysis of the challenges of strategic management at
arange of companies. This edition includes: • A new 6Ds
framework, allowing readers to structure theirapproach to
strategic management around the fundamental elements
of thestrategy process (Diagnosis, Direction, Decisions
and Delivery) and the contextwithin which that process is
managed (Dynamism and Disorder). • Opening cases
that begin each chapter and feature real-lifebusiness
scenarios from companies such as Tinder, Ikea and
Victorinox,introducing strategic concepts and theories. •
Illustration Capsules, which have been updated to
illustratecontemporary business concerns and
demonstrate how companies have reactedstrategically,
increasing understanding of successful strategies.
Companiesfeatured include Burberry, TOMS, Aldi, Novo
Nordisk and more. • Key Debates that stimulate
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classroomPublic
discussion
and encouragecritical analysis. •
Emerging Themes that present contemporary
strategicopportunities and issues such as ripple
intelligence and technology and neworganizational
structures. • A Different View encouraging readers to
appreciate differingviewpoints on strategic concepts and
theories. • End of chapter cases that capture each
chapter’s main theoriesthrough engaging cases on
companies such as Adidas and Nike, Lego and Uber. •
New recommended reading at the end of each chapter
which help tofurther knowledge, including classic texts
and advanced reading, and authornotes providing
context Connect is McGraw-Hill Education’s learning
and teachingenvironment that improves student
performance and outcomes while promotingengagement
and comprehension of content. New for this edition are
interview-style videos, featuring authorAlex Janes in
discussion with business leaders, exploring how
organizationalstrategy has developed within companies
as diverse as Jeep, Levi Strauss, NovoNordisk and a
prestigious oil and gas company. The videos are
provided infull-length or in segments, with questions
aimed at encouraging classroomdiscussion or selftesting. This new edition is available with SmartBook,
McGraw-HillEducation’s adaptive, digital tool that tests
students’ knowledge of key conceptsand pinpoints the
topics on which they need to focus study time. Crafting
and Executing Strategy is also available with both
TheBusiness Strategy Game and GLO-BUS – the
world’sleading business strategy simulations.
In The Political Economy of Privatization the authors
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assess thePublic
success
of privatization. The work is an
international study of the extensive privatization, and the
pressure towards privatization, in different parts of the
world. The book includes: * A study of the relationship
between ownership and performance; * An assessment
of the importance of market structure and regulation; * A
discussion of privatization strategies within the public
sector; * Individual country case-studies, looking at the
experience of different countries engaged in the
contrasting approaches to privatization. * A critical
assessment of the much vaunted relationship between
ownership and efficiency.
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