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Without doubt, Cuba is facing its most serious economic challenge in nearly thirty-five
years of revolutionary rule. There is consensus that as the official, centrally planned
economy has faltered, ordinary citizens eke out a living only by engaging in under-thetable, unrecorded, and mostly illegal activities. In fact, this "second economy" is
growing by leaps and bounds. This volume sketches the contours of the very complex
phenomenon of the second economy of socialist Cuba, and discusses its evolution over
time, as well as the role that it may play in the transition to a market economy on the
island. The economic crisis of the 1990s has propelled the second economy from
behind the scenes to center stage. Not only have black markets mushroomed, but
second economy activities connected to the free-market that the Castro government
has traditionally discouraged or even prosecuted are now being incorporated into the
government's own economic strategy. Self-employment, cultivation of individual plots,
and the use of foreign currencies to buy or sell goods, are now promoted with
Page 1/21

Bookmark File PDF By Michael Port Book Yourself Solid The Fastest Easiest
And Most Reliable System For Getting More Clients Than You Can Handle
Even
If You Hate
Marketing
SellingPerez-Lopez
Second 2nd
Editiondifferent ways of
considerable
enthusiasm
by theAnd
leadership.
examines
thinking about unregulated economic activities that have been set forth in the literature
and concludes that the concept of the second economy is the most appropriate for
Cuba. He brings together available information from a multitude of sources on the
manifestations of the second economy in Cuba and of its operation. Cuba's Second
Economy is a timely study of an economic system in crisis. It will be of interest to
economists, political scientists, policymakers, and Latin America area scholars.
How to build, design, and deliver a fire-breathing, wing-flapping, roar-bellowing
behemoth of a presentation Unlike most presentation books that say the same things
regarding presentation design and delivery (less is more, get rid of bullets and use
images, emulate Steve Jobs, and so on), How to Be a Presentation God actually
divulges step-by-step secrets for how to build, design, and deliver blockbuster
presentations. By providing entertaining and clever presentation insights, veteran
presenter Scott Schwertly gives you the in's and out's for presenting yourself, your
business, and your cause with an easy-to-implement approach. Focuses on content,
design, and delivery Author is a regular speaker at national and regional industry
conferences such as PowerPoint Live and Presentation Camps, and is the founder of
the award-winning Ethos3 Communications Author is the creator of an app, Present,
that landed in the top-20 iPhone apps in the Business category on iTunes How to be a
Presentation God will ensure that your presentations reach a new level of effectiveness.
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(usually) false tales about the evolution of language. In this new book on the origins of
words and expressions, Michael Quinion retells the mythic tales that have become
popular currency - the word 'posh' deriving from 'port out, starboard home' - and also
tries to find and explain the true stories behind the origins of phrases. Quinion offers
explanations of why and how stories about words are created, and how
misunderstanding word origins - while usually harmless - can have serious
consequences."--BOOK JACKET.
In Get a PhD in YOU: A Course in Miraculous Self-Discovery, you will begin to
excavate a more extraordinary version of you. Get ready for a transformative journey.
It's time to uncover your full potential, your 'you-est you' and say yes to yourself.
Become a millionaire by learning from millionaires An Eventual Millionaire is someone
who knows they will be a millionaire, eventually. But they want to do it on their own
terms—with an enjoyable life and an enjoyable business. Eventual Millionaires are
everywhere, from the airplane pilot looking to start his own business for more freedom
and money to a student looking to start her life on the right foot to a successful
business owner needing inspiration and wondering how to take her business to the next
level. There are many ways to become a millionaire, but research has often shown that
creating your own business is one of the best ways to build wealth. The Eventual
Millionaire will lay the foundation for those looking to start their own business and work
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more than 100 millionaires and their various experiences Written by Jaime Tardy,
founder of eventualmillionaire.com and a business coach for entrepreneurs A
companion website includes an "Eventual Millionaire Starter Kit" with worksheets,
business plan documents, and much more We all want to be successful and enjoy
financial security, but we might not know how or don’t think we can do it. The Eventual
Millionaire will show you what it takes.
When you provide a service you believe in-one with the power to change lives for the
better-you'll approach your work with a sense of joy. The business side of things,
however, might be a different story. Most of us weren't taught how to run a business
when we learned our craft, so a few years in, you might be short on clients and light on
revenue. The thought of marketing yourself to attract new business feels like a step
outside of integrity you don't want to make. It doesn't have to be this way, though.When
you learn how to communicate your value to the world, everything changes. In None of
Your Business, Shawn Dill and Lacey Book share strategies on marketing, sales,
mindset, and entrepreneurship that will help you reach more people, grow your
business, and create the lifestyle you've always dreamed about. You'll see that adding
new clients is about sharing your heart and learn that success is not about taking from
the world, but rather giving back what you get to support those who supported you.
In Beyond Booked Solid, Michael Port returns with new tactics for growing your
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service providers and small business owners who learned to master the art of attracting
clients and keeping them happy. In this book, he helps your business keep growing by
taking the next step, beyond booked solid. That means maximizing your business while
working less and earning more. This is the ultimate guide for your growing business.

The authors examine age-related changes and their impact upon the concept of
self - sense of well-being, life satisfaction, perceived quality of life. Each chapter
is followed by two expert commentaries. For teachers, researchers and
graduates interested in the sociology and psychology of ageing.
Have you ever wondered how others have reached their goals? Have you ever
wanted to be more engaged and present? Have you ever wanted your life to be
filled with adventure? Most of us have. It's important to note, though, that you
don't need to climb Mount Everest, row across the Pacific Ocean, swim the
English Channel, or ski to the North Pole to experience a life of adventure. In
reality, finding it is a lifestyle choice that reconnects you with your dreams and
passions. In Adventure in Everything, you'll learn a framework for making
changes guaranteed to weave excitement and a sense of possibility into every
single day. Whether it's finding a dream job, discovering a way to turn old
responsibilities into new passions, enhancing your most significant relationships,
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or constructing a completely different way of being in this world, you have the
potential for a life infused with exciting possibilities. With Adventure in Everything,
you will discover this for yourself.
Book Yourself Solid IllustratedThe Fastest, Easiest, and Most Reliable System
for Getting More Clients Than You Can Handle Even if You Hate Marketing and
SellingJohn Wiley & Sons
A collection of inspirational messages, based on the bestselling book The
Happiness Code and its Ten Keys, motivating and encouraging the reader to be
the best they can be.
From the millionaire entrepreneur and New York Times bestselling author of The
10X Rule comes a bold and contrarian wake-up call for anyone truly ready for
success. One of the 7 best motivational books of 2016, according to Inc.
Magazine. Before Grant Cardone built five successful companies (and counting),
became a multimillionaire, and wrote bestselling books... he was broke, jobless,
and drug-addicted. Grant had grown up with big dreams, but friends and family
told him to be more reasonable and less demanding. If he played by the rules,
they said, he could enjoy everyone else’s version of middle class success. But
when he tried it their way, he hit rock bottom. Then he tried the opposite
approach. He said NO to the haters and naysayers and said YES to his burning,
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outrageous, animal obsession. He reclaimed his obsession with wanting to be a
business rock star, a super salesman, a huge philanthropist. He wanted to live in
a mansion and even own an airplane. Obsession made all of his wildest dreams
come true. And it can help you achieve massive success too. As Grant says,
we're in the middle of an epidemic of average. The conventional wisdom is to
seek balance and take it easy. But that has really just given us an excuse to be
unexceptional. If you want real success, you have to know how to harness your
obsession to rocket to the top. This book will give you the inspiration and tools to
break out of your cocoon of mediocrity and achieve your craziest dreams. Grant
will teach you how to: · Set crazy goals—and reach them, every single day. · Feed
the beast: when you value money and spend it on the right things, you get more
of it. · Shut down the doubters—and use your haters as fuel. Whether you're a
sales person, small business owner, or 9-to-5 working stiff, your path to
happiness runs though your obsessions. It's a simple choice: be obsessed or be
average.
Amazingly, one-third of the American workforce is freelancethats 42 million
people who have to wrestle with not just doing the work, but finding the work,
then getting paid for the work, plus health care, taxes, setting up an office,
marketing, and so on. Now help is here, and consultants, independent
Page 7/21

Bookmark File PDF By Michael Port Book Yourself Solid The Fastest Easiest
And Most Reliable System For Getting More Clients Than You Can Handle
Even If You Hate Marketing And Selling Second 2nd Edition
contractors, the self-employed, solopreneurs, and everyone else living a
freelancers life will never be alone again but instead can be part of a strong and
vibrant community. Written by the authority on freelance working, Sara Horowitz,
MacArthur Genius Fellow and founder of the national Freelancers Union and,
most recently, the Freelancers Insurance Company, The Freelancers Bible will
help those new to freelancing learn the ropes, and will help those whove been
freelancing for a while grow and expand. Its the one-stop, all-encompassing
guide to every practical detail and challenge of being a nimble, flexible, and
successful freelancer: the three essentials of getting clients and the three most
important ways to keep them happy. Five fee-setting strategies. Thirteen tactics
for making it through a prolonged dry spell. Setting up a home office vs. renting
space. The one-hour contract. A dozen negotiating dos and donts. Building and
maintaining your reputation. Dealing with deadbeats. Health Insurance 101.
Record-keeping and taxes. Productivity, including a quiz: What Is Your Ideal
Day? Building a community. Subcontracting and other strategies for taking your
freelancing career to the next level. Retirement plans, plans for saving for
education, and how to achieve financial freedom.
Though it's a potentially lucrative enterprise, the reality of independent consulting
seldom matches the dream. Most solo consultants and boutique consulting firms
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are perpetually within six months of bankruptcy due to the sputtering unreliability
of their new business engines. The problem, according to international consulting
expert David A. Fields, is twofold: 1) lack of a consistent, proven plan, and 2)
fundamental misunderstanding about what clients want in a consultant. Fields,
who has helped hundreds of consultants and boutique firms worldwide build
lucrative, sustainable practices, replaces the typical consultant's mindset of
emphasizing expertise and differentiated processes with a focus on building
relationships, engendering trust, and solving clients’ existing problems. In The
Irresistible Consultant’s Guide to Winning Clients: Six Steps to Unlimited Clients
and Financial Freedom, Fields synthesizes his decades of experience into a stepby-step approach to winning more projects from more clients at higher fees. From
nuts-and-bolts business advice and tactics to a deeply insightful breakdown of
the human side of a very human profession, Fields delivers a comprehensive
guidebook that is at once highly approachable and satisfyingly detailed.
A tour-de-force by rising indy comics star Gene Yang, American Born Chinese tells the story of
three apparently unrelated characters: Jin Wang, who moves to a new neighborhood with his
family only to discover that he's the only Chinese-American student at his new school; the
powerful Monkey King, subject of one of the oldest and greatest Chinese fables; and Chin-Kee,
a personification of the ultimate negative Chinese stereotype, who is ruining his cousin Danny's
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action-packed modern fable. American Born Chinese is an amazing ride, all the way up to the
astonishing climax. American Born Chinese is a 2006 National Book Award Finalist for Young
People's Literature, the winner of the 2007 Eisner Award for Best Graphic Album: New, an
Eisner Award nominee for Best Coloring and a 2007 Bank Street - Best Children's Book of the
Year. This title has Common Core Connections
TRAPPED. Many therapists and other medical professionals feel caught in the new reality of
declining referrals from traditional sources and reduced co-pays. What are the options in the
new healthcare economy? In On Fire: Ignite Your Passion with a Cash Therapy Practice, Paul
Potter, PT, provides an honest discussion and practical direction to help providers chart a new
course. The book includes a candid evaluation of the changing environment and the
alternatives available for the future. He discusses direct access to clients and what newly
empowered healthcare consumers expect, and are willing to pay for. On Fire goes beyond the
typical "copy my model of success" approach, though it does include several examples from
successful cash-based practices. The book instead focuses on helping therapists discover
their own unique calling and ideal clients. It recognizes that the future won't be shaped by onesize-fits-all business models. To plan your journey I've created a four-part roadmap to walk you
through the stages of a small business startup. These aren't the stages that your practice will
automatically go through. They are the stages that your business should go through for the
best opportunity for success. This book combines the wisdom of the past with new
entrepreneurial strategies to prepare you for the challenges of building a profitable business.
The difference between a successful practice and a failed one is clarity on your destination,
Page 10/21

Bookmark File PDF By Michael Port Book Yourself Solid The Fastest Easiest
And Most Reliable System For Getting More Clients Than You Can Handle
Even
Marketing
Andthe
Selling
Second
2ndlays
Edition
havingIfa You
senseHate
of direction
and taking
next step.
This book
out the four stages to
building a successful practice including road signs to look for and detours to avoid. This book
will spark inspiration, ingenuity and inventiveness in every therapist who reads it. If you yearn
to rekindle the fire for your therapy career and learn about the new business of therapy, read
this book.
Get Clients Now empowers readers with practical, proven strategies for choosing the right
marketing tactics for their situation and personality, diagnosing exactly what's missing in their
marketing and fixing it, and replacing unproductive cold calling with the power of relationship
marketing Filled with hundreds of tool and techniques, as well as a powerful 28-day plan that
enables readers to energise their marketing efforts and dramatically increase their client base,
the second edition contains up-to-the-minute strategies for relationship-based marketing in the
Internet age. Key features Features a foreword by Jay Conrad Levinson, author of the Guerilla
Marketing series, who also has this to say: Get Clients Now not only tells you the absolute truth
about landing new clients, but also can transform you from a marketing amateur into a
marketing genius Contains all new material on how to use the latest Internet marketing
techniques like ezines, search engine optimisation, and blogging...and much more Packed with
over 100 tactics, tools, and foolproof recipes customizable for any professional service
business A popular speaker and seminar leader, C.J. has presented hundreds of programs on
relationship marketing, fearless self-promotion, and entrepreneurial success to corporate
clients, professional associations, and small businesses
Take the traditional sales model, which is outdated and needs a serious makeover, and turn it
on its head by applying the advice in The Contrarian Effect: Why It Pays (Big) to Take Typical
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to building better client
relationships and closing more sales by doing the exact opposite that conventional sales
advice dictates. Re-examine the most well-worn sales tactics in the business and discover
specific and actionable strategies and principles that will help you close more sales today.
Small business owners and solo professionals know they're supposed to use social media to
increase sales, but how should they start? Using a unique Rule of 30 approach, 30 Days to
Social Media Success is the perfect resource for busy people who want quick results. Thirty
short chapters (one for each day of the month) are packed with real-world tips and proven
techniques you can use right away. This book makes is easy to tap into the power of today's
hottest social media sites to get global impact out of press releases, articles, blog posts, and
book reviews; increase your personal and corporate visibility as the go-to expert in your
industry; build relationships with clients and connect with ideal prospects; network around the
world and around the clock with people who need what you have to offer.
Book Yourself Solid-now in paperback-is a complete instructional guide for startingn and
growing a successful service business. It gives you simple, yet effective techniques for creating
relentless demand and endless leads. It includes more than 200 proven marketing strategies
for attracting new clients, earning more referrals, and building profitable, long-lasting
professional relationships. If you want to take your service business to the next level, start here
and Book Yourself Solid.
The sales guide for non-sales professionals Exactly How to Sell walks you through a tried and
true process that draws on time tested methods that are designed to attract and keep more
customers. No matter what you are selling (yourself, your product or your services) this simple
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are looking for. Inside, Phil M. Jones writes from experience and explains how to get more
customers and keep them all happy—while they’re spending more money, more often. Using
simple, practical, and easy-to-implement methods in line with the modern business landscape,
Phil educates and guides you, giving you the confidence you need to develop the skills you
need to win more business. Boost your salesmanship to support your core profession Create
intent in a buyer and scenarios where everybody wins Choose your words wisely and present
like a pro Overcome the indecision in your customers and close more sales Manage your
customer base and have them coming back for more If you want to up your sales game,
Exactly How to Sell shows you how.

The world is experiencing an urgent wake up call because the paradigms of the past
don't work in today's changing times. "Align, Expand, and Succeed" contains personal
stories, tips, tools, and strategies from successful conscious entrepreneurs around the
world who are pioneers in creating a new world through their business.
Convert relationships into revenue-generating business! With Clients, Clients, and More
Clients, you’ll learn how to capture the attention of the right connections, build loyal
relationships, and influence people to hire you. Larina Kase combines the latest
research from the field of psychology with her own background as a marketing
psychologist to help you understand exactly how potential clients think—and use this
information to close the deal. Discover how to understand the true needs of a client;
access underlying emotions through the use of metaphor; alleviate clients' stress or
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services so people decide to purchase them.
A visual way to easily access the strategies and tactics in Book Yourself Solid Learning
new concepts is easier when you can see the solution. Book Yourself Solid Illustrated,
a remarkable, one-of-a-kind work of art, transforms the Book Yourself Solid system into
a more compelling and easy-to-consume playbook for any business owner. You won't
find business school graphs or mind maps. Instead, you'll find compelling, visual stories
that reinvent old and tired business concepts, making Book Yourself Solid Illustrated a
fun and playful book that you will revisit year after year as you get more clients than you
can handle. There isn't a business book on the market that can show you how to apply
the strategies, techniques, and skills necessary to generate new leads, add more
clients, and increase profits through visuals. Previously you could only read or listen to
advice, now you can see it and get it faster. This illustrated version is organized into
four modules: your foundation, building trust and credibility, simple selling and perfect
pricing, and the Book Yourself Solid 6 core self-promotion strategies. Reengineering
the book with visual strategist, Jocelyn Wallace, has given author Michael Port new
ways of explaining and expanding his gold-standard material. Author Michael Port has
been called a "marketing guru" by the Wall Street Journal and "an uncommonly honest
author" by The Boston Globe, and wrote Book Yourself Solid (in it's 2nd edition),
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business book by Amazon.com and the 2008 #1 sales book of the year by 1-800-CEOREAD, and The New York Times Bestseller, The Think Big Manifesto. Author is one of
the most popular business coaches in the world and headlines events all over the
world. Master the techniques in Book Yourself Solid Illustrated, and take your service
business to the next level today. For the first time ever you can have the Book Yourself
Solid Mobile app. Install it on any device and the Book Yourself Solid System comes to
life. Do all of 49 exercises from the new book on any device, including your desktop
computer. This thing rocks.
The new way to transform a sales culture with clarity, authenticity, and emotional
intelligence. Too often, the sales process is all about fear. Customers are afraid that
they will be talked into making a mistake; salespeople dread being unable to close the
deal and make their quotas. No one is happy. Mahan Khalsa and Randy Illig offer a
better way. Salespeople, they argue, do best when they focus 100 percent on helping
clients succeed. When customers are successful, both buyer and seller win. When they
aren't, both lose. It's no longer sufficient to get clients to buy; a salesperson must also
help the client reduce costs, increase revenues, and improve productivity, quality, and
customer satisfaction. This book shares the unique FranklinCovey Sales Performance
Group methodology that will help readers: · Start new business from scratch in a way
both salespeople and clients can feel good about · Ask hard questions in a soft way ·
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Asher is captivated by the Libyan Desert from the moment he sees it. He soon
becomes frustrated with the confines of public transport and decides to buy his own
camel. He discovers that this is the best way to live the experience of traversing the
land of sun, sand, and stars, and tries to adapt. He sets out to trace the path of the
once historic Forty Days Road. After riding solo for a while, he attaches himself to
desert tribes but gets caught up in their conflicts. With the authorities frowning on his
excursion, he finds himself battling for acceptance, freedom, and survival.
"Search Engine Optimization, also known as SEO, is how people search and find your
website on the Internet. ... SEO is a key growth channel for your business, but the rules
of SEO have changed dramatically in recent years. To grow your business in today's
economy, you need a strong online presence. But what does that entail exactly?
Marketing is no longer about mass-market advertising and outbound sales; it's about
capturing demand -- grabbing the attention of people already looking to make a
purchase or acquire specific knowledge. To do that, your content needs to be at the top
of Internet search results"--Amazon.com.
A self-coaching book that helps you find challenging, fulfilling, and impactful work “in a
manner similar to What Color Is Your Parachute?” (Seattle Pi). When you’re up to your
eyeballs answering emails, returning phone calls, attending meetings, and scrambling
to get that project done, you can turn to this inspirational, motivating, and at times
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More Great Work shows
how you can finally do more of the work that pushes you forward, stretches your
creativity, and truly satisfies you. The exercises are “maps”—brilliantly simple visual
tools that help you find, start, and sustain Great Work, revealing how to: Find clues to
your own Great Work—they’re all around you Locate the sweet spot between what you
want to do and what your organization wants you to do Generate new ideas and
possibilities quickly Best manage your overwhelming workload Double the likelihood
that you’ll do what you want to do All it takes is ten minutes a day, a pencil, and a
willingness to change. Do More Great Work will not only help you identify what the
Great Work of your life is, it will tell you how to do it. “Great work really does come in
small packages! This little book is a dynamo of ‘great work truths.’” —Marshall
Goldsmith, #1 New York Times–bestselling author of Triggers “[Stanier] has an ability
to shake our tree and make us more conscious and responsible. And the best part—he
makes it easy and fun.” —David Allen, New York Times–bestselling author of Getting
Things Done
A powerful way to master every performance in your career and life, from presentations
and sales pitches to interviews and tough conversations, drawing on the methods the
author applied as a working actor and has honed over a decade of coaching
salespeople, marketers, managers, and business owners.
Adam Smith in Context delves into some central components of Smith's thought,
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combines philosophical, historical, methodological and economic issues of Smith's
legacy, uncovering original interpretations of what Smith really said. It is an important
contribution for those interested in Adam Smith as it proposes a different reading of his
works by investigating the classical sources of his moral thought and the influences of
his own time.
"Book Yourself Solid provides a true understanding of why self-promotion is a critical
factor to success. It is this different and unique perspective that makes Book Yourself
Solid so much more than an ordinary "how to" manual for getting more clients and
raising a business profile. Michael helps the reader adopt this perspective and then
provides the strategies, techniques, and skills necessary to get more clients and
increase profits. Through verbal and written exercises, readers learn how to develop a
strong marketing plan and brand image. In 2006, Michael published this book about
marketing for the small business owner without addressing Facebook, LinkedIn or
Twitter--which didn't even exist at the time. The 2nd edition of Book Yourself Solid will
change all of that with brand new information, including: unique, personalized online
marketing strategies for service professionals new SEO rules to optimize search engine
listings and traffic solid social media exposure and dominance strategies."-It's time to drop the rose-colored glasses and face the facts: most new businesses fail,
with often devastating consequences for the would-be entrepreneur. The New York
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Entrepreneur Equation
helps you do the math before you set down the entrepreneurial path so that you can
answer more than just "Could I be an entrepreneur?" but rather "Should I be an
entrepreneur?". By understanding what it takes to build a valuable business as well as
how to assess the risks and rewards of business ownership based on your personal
circumstances, you can learn how to stack the odds of success in your favor and
ultimately decide if business ownership is the best possible path for you, now or ever.
Through illustrative examples and personalized exercises, tell-it-like-it-is Carol Roth
helps you create and evaluate your own personal Entrepreneur Equation as you: •
Learn what it takes to be a successful entrepreneur in today's competitive environment.
• Save money, time and effort by avoiding business ownership when the time isn't right
for you. • Identify and evaluate the risks and rewards of a new business based on your
goals and circumstances. • Evaluate whether your dreams are best served by a hobby,
job or business. • Gain the tools that you need to maximize your business success. The
Entrepreneur Equation is essential reading for the aspiring entrepreneur. Before you
invest your life savings, invest in this book!
Transcultural Realities is an important collection of essays written by an outstanding
cast of critical scholars who discuss the importance of transculture in interdisciplinary
contexts. The primary goal of the contributors is to help the reader to understand that a
state of "community" or "harmony" cannot be achieved in the world until we are all
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In this book,
transculture is defined as a form of culture created not from within separate spheres,
but in the holistic forms of diverse cultures. It is based on the principle that a single
culture, in and of itself, is incomplete and requires interaction and dialogue with other
cultures.
Sexual identities are dangerous, Michel Foucault tells us. Here, Ladelle McWhorter
reads Foucault from an original and personal angle and takes the reader beyond
unexplored norms and imposed identities as she points the way toward a personal
politics, ethics, and style that challenge our sexual selves. Copyright © Libri GmbH. All
rights reserved.
Why do so many teams fail to perform - achieving compromise at best and gridlock at
worst? And what does it take to end this gridlock? Wall Street Journal bestselling author
and speaker Les McKeown shows how to take any team from gridlock to world class
success. In his new book, McKeown argues that every successful team includes a
critical player, the Synergist, who can take the three exisiting types - The bold dreamers
(Visionaries), the pragmatic realists (Operators), and the systems designers
(Processors) - and knit them together into a dynamic, well-rounded team. Most
importantly, according to McKeown, the Synergist is a role that anyone can learn. While
most attempts at teamwork improvement deal only with the symptoms of group
dysfunction such as distrust, poor communication, and fear of change, McKeown
Page 20/21

Bookmark File PDF By Michael Port Book Yourself Solid The Fastest Easiest
And Most Reliable System For Getting More Clients Than You Can Handle
Even
If You
Hate
Marketing
And unstable
Selling Visionary-Operator-Processor
Second 2nd Edition
address
the root
cause:
the innately
triangle.
Because each of the three styles' motivations, views, and goals are incompatible,
without a Synergist every team will eventually implode, stall, or underperform. Only the
Synergist can put aside their own agenda and interpret the language of difficult
personalities, capture the best from each person, and put the good of the enterprise
ahead of their own ego. McKeown- who has used techniques presented here in his
consulting with Harvard University, American Express Financial Services, the US Army,
Pella Corporation, Microsoft, United Technologies Corporation, and more- shows how
any individual can fill this critical role, whether or not they're the formal leader of the
group. With thought-provoking self-assesments and an extensive Synergist Toolkit, he
teaches how anyone can learn to be an effective Synergist by recognizing the vital
signs of inneffective teamwork and making the right interventions at these pivitol
moments.
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